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 INTERNATIONAL PARTNERS
C2W boss David McMullan writes for motorcycle trade magazines 

all over the world. Here’s a selection of magazines that print David’s 
China motorcycle industry articles. If you are interested in receiving 
articles by David, Sean, Jeremy, Raj and the rest of the team write to 

us at englishmaninchina@gmail.com 

Kiwi rider has been the 
number 1 motorcycle 

magazine for the 
motorcycling public of New 

Zealand for many years.

Motorcycle News (MCN) 
this media needs no 

introduction as the world’s 
leading weekly motorcycle 
reviewing newspaper and 

website.

Dealernews are the 
organiser of America’s 

annual motorcycle 
exhibition Dealer Expo as 
well as being a popular 
motorcycle magazine.

Australian Road Rider has 
the reputation of being one 

of the most professional 
and entertaining 

motorcycle magazines in 
Australia.

Motorcycle Consumer 
News from America is 
unique in the fact that 
it doesn’t contain any 

advertising content and 
exists on subscriptions 

alone.

Supermototecnica is 
essential reading to learn 
everything you need to 
know about the Italian 
motorcycle industry and 

new technology.

Automark is one of 
the leading automotive 
magazines in Pakistan 
and covers the complete 

automotive industry 
of course including 

motorcycles.

Adventure Motorcycle 
magazine is a media that 

specialises in the adventure 
side of motorcycling and is 

a partner with C2W

www.chinariders.com  
www.chinesemotorcyclenews.com  

www.twowww.com  
www.globalautosources.com 

www.china2wheels.com
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C2W has thousands of readers and members around the world 
thanks to its partnership with the world’s best motorcycle 

magazines. C2W shares news stories and readers with over 20 
motorcycle magazines and websites around the world, here’s a 

selection of some of them…

Bimotas is the most popular 
motorcycle magazine in 
Colombia, Ecuador, 

Venezuela, Bolivia and 
many other countries in 

South America.

Revista 400 is the 
motorcycle magazine for 
Central America including 

Mexico, Honduras, 
Nicaragua, Guatemala 

and Panama. 

Moto is the most read 
motorcycle magazine in 

Cyrillic text and represents 
Russia, Ukraine and 

Belarus as well as other 
Cyrillic reading nations. 

Mobile World has been a 
supporter of the Chinese 
motorcycle industry for 

many years and has a very 
big readership in Pakistan 

and Bangladesh.

BikeSA which is 
headquartered in South 

Africa is the only motorcycle 
trade magazine in Sub-

Saharan Africa and has a 
huge readership. 

Motoron has been 
a popular motorcycle 
industry magazine in 

Turkey for many years and 
regularly promotes Chinese 

motorcycles. 

C2W has several website partners around the world, most of which specialise in the Chinese motorcycle 
industry, here are some of them. 
www.chinamotorcyclenews.com  

www.chinamotorrider.com  
www.mychinamoto.com  

Motorcycle Tradernews 
is one of the biggest 

read motorcycle trade 
magazines and websites 

in the UK, Ireland and the 
rest of Europe.

Ultimate Motorcycling 
has been supporting 

the Chinese motorcycle 
industry for many years and 

has a large readership in 
the USA.
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ABOUT US C2W
December 2015

Subscribe for free!
C2W supplies you the complete Chinese motorcycle 
industry by providing you with all the news, events 
and advice that you need every month in C2W mag-
azine. Also, we will send details of every new motor-
cycle model from China (pictures ride report, videos, 
specifications) to your email box every time one is 
released. If you want to travel to China subscribers 
can also take advantage of our ‘travel service’ which 
will help you with your visit by arranging travel, trans-
lators, factory and expo visits. 
Contact David at englishmaninchina@gmail.com 

Print version
The C2W print version is available at the biggest 
motorcycle exhibitions around the world and Chi-
na including EICMA Milan, EUROMOT Cologne, 
Dealernews USA, Feria 2 Ruedas Colombia, Salao 
Duas Rodas Brazil, Mexico and many other destina-
tions. 

Advertise
To find out about the benefits of advertising in C2W 
contact

China-               Lei Lin         
        346113121@qq.com 

International-   David McMullan    
        englishmaninchina@gmail.com 

ABOUT US CONTENTS

 WWW.CHINA2WHEELS.COM 
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Canadian Michael Hayman has been in the motorcycle industry 
since the Bronze Age and is a 12 year veteran of the Chinese mo-
torcycle industry. He advises “if you have chosen your model and 
want a sample order be aware that quality of the models made for 
sample orders could very well be different from the ones actually 
put in to a container for a full order. Just use a thought experi-
ment, if you wanted to sell a product and its wholesale depended 
on how the quality of a sample order was received would you not 
make special preparations to ensure that the samples were of 
the utmost quality? One of the tricks that I have learned when re-
questing a photograph of a particular part of the motorcycle mod-
el I am interested in is to mislead. I’ll explain. If I want to see how 
the welding on the swing arm looks I will request a picture of the 
wheel. Of course, the picture of the wheel comes complete with 

that of the swing arm, the difference is that no special prepara-
tions have been made to ‘posh up’ the swing arm and I can see it 
in the photograph in all its true glory. Here’s a picture of a wheel 
and swing arm that I requested recently, the company was too 
lazy to scrape of the slag and spatter which is gloriously revealed 
in the photo. Give them distractions and you will get the truth. 

Here’s another little gem of knowledge from 
me to you. If you are visiting a factory for the 
first time and you (of course) are interested 
to know how organised they are…visit the 
toilet! You can tell a lot by the way a factory 
operates by looking at its toilet. Is it clean? 
Tidy? Well decorated and organised? If a 
company is meticulous enough to pay atten-
tion to those facilities then the chances are 
good that they will pay the same attention to 
their research and development and quality 
testing programmes. ”
After deciding on the products that you want 
to order they will then be made, the time it 
takes from the start to the end of this pro-
duction is called the ‘lead time.’ The over-rid-
ing hope is that the company that you deal 
with will be honest about your lead time in 
order to enable you to make preparations for 
receiving your goods; this is not always the 
case. The lead-time for first orders are no-

toriously tricky as the factory you are using 
develops motorcycles to your specs, repeat 
orders do run more smoothly. If a motorcycle 
company gives you a lead-time of 1 month it 
would be advisable to regard this as being 
over-optimistic! Whatever lead-time is given 
put another month on the end of it for good 
measure. If your lead-time has come and 
gone without result and you are promised 
another one ask the export manager of the 
company to send it to you in writing with an 
agreement that you will get a discount if that 
lead-time is not met; there is a very good 
chance that their next estimate at a lead-
time will be completely truthful. 
Terms of payment are another key issue. The 
standard terms of a motorcycle company are 
that they will start producing your order after 
receiving a 30% down payment on the total 
order. The rest of the payment will be re-
ceived during the containers’ freight to their 

7

GUIDE TO IMPORT PART 2
Written by David McMullan the ‘Englishman in China’

It is important to remember that the negative stories featured here represent a minority 
of Chinese motorcycle export experiences, warnings should however be heeded.

6 DECEMBER    2015
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the 250cc and 50cc quads.

If you receive the correct shipment but find the products to be 
inferior in quality to the ones you had ordered (or different to the 
sample) do not hesitate to contact the company and threaten to 
expose their short-comings in ChinaMotor magazine. China does 
have a form of trading standards office which you can contact but 
believe me; you will have a much better and faster result contact-
ing me at englishmaninchina@gmail.com 

Now that you know what to do, happy importing!

9

destination on production of the bill of lading. 
You are then able to take the released goods 
from the port of arrival. Some companies will 
accept a ‘letter of credit’ (LC) from the bank. 
This system is not so widespread and can 
(sometimes) indicate that a company is strug-
gling for business especially if they accept an 
LC for a first order as an LC is more generally 
accepted from regular customers or import 
companies of a reputable and sizable reputa-
tion. There are other systems of payment but 
these are the most common.
I have received horror stories from inexperi-
enced importers who have happily confirmed 
that the goods documented on their bills of 
lading are the goods they have ordered only to 
receive the wrong products; one such custom-
er from the Dutch Antilles confidently ordered 

a small container of 250cc ATVs from a trading 
company in Zhejiang province. On receipt of 
his goods he discovered that he had received 
the much cheaper 50cc ‘kiddie quads’ a child’s 
toy. He had not checked his bill of lading prop-
erly and had released the balance of his in-
voice before receiving the incorrect goods. 
On trying to contact the company he had pur-
chased them from he found that they were not 
responding. I conducted a search for him but 
the company in question had disappeared; the 
address advertised in their website did not 
exist. He had been the subject of a scam and 
never recouped the price difference between 

MORE INDUSTRY ADVICE 
NEXT MONTH

8 DECEMBER    2015
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 CHAT FORUM
www.mychinamoto.com

OVER 225000 users

To chat with Chinese motorcycle buyers, traders, riders, enthusiasts and 
manufacturers- and read ride reports, see new models, arrange meetings, 

find spare parts and much more go to www.mychinamoto.com C2W’s Chinese 
motorcycle forum where you can join 225000 users that are all interested in the 

Chinese motorcycle industry.

PUSHING BRAKES TO THE LIMIT

IMPROVE YOUR BRAKING WITH GALFER

INDUSTRIAS GALFER
Tel:  +34 93 568 90 90
E-mail: info@galfer.es
www.galfermoto.com

#40 Román Ramos - World SBK 2015 - Kawasaki ZX-10R - CEV Moto2 Champion

BRAIDED STEEL BRAKE LINES

BRAKE PADS

BRAKE DISC WAVE®
WEIGHT REDUCTION FROM ORIGINAL
VERY EFFICIENT IN DRY AND WET
MORE BRAKING POWER
CORROSION RESISTANT
APPROVED PRODUCT
DISC WAVE® DESIGN

POWERFUL AND PROGRESSIVE
MAXIMUM FADE RESISTANCE
LESS WEAR
APPROVED PRODUCT
MINIMUM NOISE

NON-EXPANDABLE TUBES
FEEL IMPROVED
FASTER SPEED RESPONSE
HIGH TEMPERATURE RESISTANT

Disc wave
THE

ORIGINAL

WAVE

SEMI METAL  -  SCOOTER
TRIAL TOP  -  SINTERED  -  GP

Made in
SPAIN

EU

CHALLENGE

MOTO
2015

Campeonato de España
de Velocidad

WHO (RE ALLY ) 
MADE MY BIKE?

Where's my VIN?
Where is  the V IN on my motorcycle?  New 

motorcycles tend to have the VIN No stamped on 

the steering neck where the fork goes through the 

frame near the headlight. A few manufacturers 

such as Harley Davidson will stamp the VIN 

on the side of the engine and nowhere on the 

frame. Some Honda’s have a tag riveted to the 

steering neck and on occasion the VIN will be 

stamped in the frame just below the seat. Different 

manufacturers and the age of the motorcycle 

will ultimately determine the VIN location. Most 

scooters will have a cover above the footrest below 

the glove compartment which you can remove to 

see the VIN, if you have no cover then it may be 

located near the main stand.

What is a VIN?
VIN stands for Vehicle Identification Number, and 

can be found on any motorcycle, scooter, car, van 

etc.. It not something worth memorizing however 

knowing where its etched on your vehicle is worth 

the 10 seconds it takes.

The VIN is 17 characters long and is more or 

less a code to the vehicle's background. The VIN 

contains information on the manufacture, model 

year and where it was built. In many respects, the 

VIN is the ID for your vehicle.

The VIN appears on registration documents, and 

insurance cards in some countries but if you're like 

many people those documents are somewhere 

inside box in your house. Or is it in the garage? 

So knowing where it's at on your 2- or 4-wheeler 

makes it a lot easier and saves a bit of time. When 

buying parts, using the VIN is a sure way to find 

exactly what you need and quite often a sales rep 

will ask for it.

Additionally, if you are selling or buying a used 

vehicle the VIN tells you or a prospective buyer if 

the vehicle has been in an accident, rebuilt or even 

stolen, among other information.

A lot has been written about Chinese motorcycle manufacturers rebranding most of their export models 

in reference to the failure to establish brand recognition globally but there is also another downside to 

riding a rebranded Chinese motorcycle, the fact that you generally have no idea who the OEM is! C2W in 

partnership with the UK’s biggest Chinese motorcycle dealer Llexeter brings you… 

To discover the original manufacturers of your motorcycle go to the above website and simply put your 

motorcycle’s VIN number in the search bar.

www.whomademybike.com

Find out the OEM!

12 DECEMBER    2015
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edited to make them acceptable English with 
added punctuation but the body of the text has 
been left verbatim. Here goes…
“Just another heap of crap from China.”
This one particular comment is common around 
the web, this one specifically aimed at Chinese 
bikes; it insinuates that the majority of the prod-
ucts from China are poor quality. Admittedly 
there are low quality manufacturers that let the 
side down but how does that apply to everything 
from China? Surely this poor soul doesn’t realize 
that a good number of BMW Motorrad engines 
come from factories in China alongside a good 
number of other reputable brands. Well, perhaps 
this commenter is referring to products designed 
by the Chinese that are crap? Erm…let’s take a 
look at Chinese cycle company Giant [based in 
Taiwan] which has more world class road rac-
ing titles from its racing branch Giant-Alpecin 
than you can shake a stick at. I know they aren’t 
technically motorcycles but I wouldn’t consider 

anything that takes 1st place spots at the Tour 
de France, one of the biggest sporting events in 
the world, to be “just another heap of crap from 
China”.
Moving on to the next comment we can clearly 
see how confusion over Chinese domestic road 
laws are causing people assume there aren’t any 
bikes over 250cc in China, or perhaps even com-
ing out of China. It’s kind of hard to tell exactly 
what’s being said when the poor level of English 
involved makes it this ambiguous. Here we have 
two comments; the latter is a response to the for-
mer…
“125/150 is just not enough….”
“Over 250 cc not allowed at China.”
The first comment is a fair reply from somebody 
needing more than 150cc, maybe he’s a fat guy, 
who knows? The reply that follows clearly shows 
a lack of understanding of the motorcycle market 
in China from both domestic and export points of 
view. While it is uncommon for bikes in Chine to 

Need help in China? Contact David
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POPULAR 
MISCONCEPTIONS 
ABOUT CHINESE 
BIKES DEBUNKED.

It’s fair to say that Chinese goods don’t always get 
the best praise. There are literally millions of prod-
ucts coming from China that of poor quality and are 
leaving buyers with a bad taste in their mouth for 
making the regrettable purchase. The motorcycle 
industry is no different. For every one good compa-
ny producing quality units there are ten more mak-
ing pieces of junk destined for the scrap heap.
With a little research it’s not difficult to find out a 
little about the product in question and make an 

informed decision yet so many people are 
willing to gamble on a bike without really 
putting much effort into understanding the 
product or the company that is producing 
it. It’s highly unlikely that the majority of car 
buyers will just walk into a dealership and 
say “Hey, that red one looks good, I’ll take 
it!” without first having sat down with a sales 
rep and gone through the details of the vehi-
cle. 
It‘s amazing that so many end users will 
take a chance that the brand new $600 bike 
on Ebay is going to be reliable and of fair 
quality without bothering to look into who 
made it and what the quality is like. Below 
are some common statements regarding 
Chinese bikes that were found in the most 
dreaded place on the entire web; the You-
Tube comments section. For the purpose of 
easy reading the quotes below have been 

What do you ride? Send us some photos!

14
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companies who are already up to reputable 
standards but global acceptance will come 
when the lower quality makers disappear 
from the markets and the overall quality of 
all Chinese bikes is at a higher standard 
and has displaced the poor quality units.

Coming to China? Meet us!

17

be over 250cc it certainly isn’t “not allowed”. 
Jialing produce and sell the JH600 within 
the country and it can be legally registered 
and I personally know many club members 
who ride ‘real’ bikes well above this sup-
posed 250cc limit. So no, China doesn’t limit 
bikes to 250cc for domestic use or export, 
the evidence is all there for anyone who 
would bother to type a few words into Goog-
le.
“You just get what you pay for. Want a cheap 
bike? You get a cheap bike.”
A very fair comment. How long will it take 
before buyers realize that spending a frac-
tion of the cost of a new Honda on a new 
Chinese bike will land you with something 
that is a fraction of the quality? Again, let’s 
go to other industries to see where this logic 

also applies - buy a backpack from some 
shoddy, low cost brand for $10 and watch 
the stitching come loose, the zips jam up 
and the straps break. Now spend $100 on 
a well manufactured backpack from a well-
known brand and enjoy that thing for the 
next 20 years. 
It’s easy to put the blame of crappy quality 
on the Chinese, but who is really to blame 
for buying something that is dirt cheap and 
then whining like a child about it being poor 
quality when it inevitably breaks down?
Because it’s probably best to end on a pos-
itive note the last comment pasted here is 
one that shows some common sense and 
probably close to the truth. 
“In 10, 20 years from now Chinese bikes 
will be up to scratch when it comes to build 
quality and reliability. It wasn’t that long ago 
when we took the piss out of Kia drivers, 
now Kia cars are considered decent cars.”
From observable evidence we know this 
statement is fairly accurate. It is true that a 

Kia car 20 years ago had the same repu-
tation that some Chinese bikes have now. 
Kia progressed and improved, much in the 
same way that the Chinese manufacturers 
are doing, and it’s now not at all embarrass-
ing to say you drive a Kia. I certainly believe 
that this is the way that the Chinese motor-
cycle industry is heading; there are good 

What would you like to read about? Tell us

16
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Glone bikes that are sold to commuters and 
the elderly to be used as runarounds. There’s 
very little in the way of a support network; as-
sistance in licence procurement, advanced 
maintenance, riding courses and other things 
expected with the purchase of a leisure vehicle. 
Luckily there is a huge club network in China 
which does attempt to offer the proper support 
for big bike riders but they’re often independ-
ent garage owners and enthusiasts rather than 
dealer supported outfits.
I’ve been luckily enough to spend time on and 
off the road with the guys that support this 
club network across the length and breadth of 
China. I’ve seen the bikes they ride and ridden 
a few of them myself; they are passionate peo-
ple who love motorcycling. At one club meet I 
attended there were a few guys on Harleys, a 
bunch of BMWs, couple of café racer inspired 
Suzuki imports and a selection of other big 
bikes. There was even pair Chinese Benellis 
present.
This is a common set up all over China, a 
hardcore community of bikers who have con-
nections with all of the other clubs up and 
down the country which they rely on for advice 
and information. It’s an amazing thing but it 
shouldn’t have to be this way. The factories and 
dealers should be doing more to promote lei-
sure riding and getting people on to the motor-
cycles that are larger than the ever-so-common 

125-150cc.
It’s nice to see that the bigger Chinese manu-
facturers are making a slight effort to change 
their approach to big bikes in regards to the 
marketing and social aspect of ownership. They 
are starting to realize that the people buying 
these bikes are a whole different ball game to 
those who by small bikes to potter around town 
on. Hopefully this will lead to further improve-
ments in model design and factory support for 
dealers which can then, in turn be passed on 
to the riders. What an exciting time it’ll be when 
club meets all around the world feature a Chi-
nese big bike or two!    

21C2W 21

BIG BIKES IN CHINA
By Sean Kerr

China is well documented as the largest con-
sumer of luxury goods on our fair Earth, but 
this trend doesn’t seem to proportionately ex-
tend to motorcycles. The Chinese classification 
of ‘large displacement’ is 150cc and above but 
for the sake of everyone reading this we’ll keep 
international standards of 600cc and above as 
the definition of a ‘big bike’. 
In your head name ten bikes from international 
manufacturers which have over 600cc in the 
power plant. You can probably name twenty 
from just one of the big Japanese marques, 
right? Now try naming ten Chinese bikes with 
the same engine capacity. It’s a struggle, if 
possible at all. The hard truth is that domestic 
builders are more focused on aiming prod-
ucts at the customers who need bikes as a 
necessity rather than the guys and girls with 
want to have bike for leisure purposes. In ’08 
the domestic market figure for 600cc and over 
‘leisure’ bike sales was just 2.3% of all motor-
cycle sales, in 2009 and 2010, the percentage 
increased to 3.4% and 5.3%, respectively and 
those percentages have continued to rise but 
at a very slow pace of just 1% or 2% each 
year. Take into consideration that anything over 
150cc is classified as large displacement there 
and it’s easy to see how little of the market the 
big engines account for.
While a handful of Chinese brands have set out 

in pursuit of expanding into these leisure mar-
kets the majority remain invested in delivering 
standard size cubs, scooters and CG clones 
(which from now on we’re calling ‘Glones’). 
The reason for this, as I’ve experienced first-
hand, is the prohibition of internal combustion 
engine motorcycles in tier 1 & 2 cities. The 
people wealthy enough to be able to afford to 
drop $20k – a price that includes a luxury tax 
of almost the full bike value – on a BMW GS 
whatever mostly live in the higher tier cities 
where they can’t even ride the bikes. That rules 
out a large group of potential buyers. Others 
in smaller cities might have more luck with the 
laws and regulations governing motorcycle 
engine size. It’s these people outside of the 
prohibition zones who are slowly pushing sales 
up, fraction by fraction, whether it’s an import-
ed bike or a homegrown Jialing 600JH, Loncin 
LX650 or even a Benelli BJ600GS.
I wouldn’t be fair to say those few pumping out 
the big bikes aren’t spending time and money 
on research and development because they 
are, they want to be comparable to the likes of 
any other international brand that shifts thou-
sands of large engined units each year. Unfor-
tunately where they miss out is the inability to 
market their wares to the right people. Often 
the marketing strategies used for these bikes 
are very much the same used for the millions 

What’s your favourite Chinese model? Let us know

20 DECEMBER    2015
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imported vehicles. These things were 
mostly the symbol of social status at that 
time, and also a reflection of their per-
sonalities.”
“It seems that we can sense the person-
alities of the 1980s and 1990s Chinese 
generation from Mr. Zhou Hongsun’s ob-
session: seeking uniqueness and free-
dom from vulgarity. Seeking uniqueness 
from ordinary things is a quality deeply 
engraved in Chinese people’s hearts. 

Most of the time, we just need an oppor-
tunity to recall this quality; we can easily 
notice that when the motorcycle entered 
China as an imported product, it was 
given a mark of ‘personality’ through Mr. 
Zhou Hongsun in the way that today’s 
motorcycle riding generation in China 
want to install their own personalities on 
their motorcycles.” 
Speaking to another player with intimate 
knowledge of the Chinese markets we 

Industry advice

25

got this account from Mr. Pan Huang, 
Chairman of Shanghai Jianyang Co., Ltd 
and Director of Shanghai Daguan Co., 
Ltd.
“I went to study in Japan but in fact my 
main agenda was to see if there are bet-
ter motorcycles in Japan than the Suzuki 
King 125. Thirty years ago, owning an 
imported ‘Suzuki King’ motorcycle would 

get you the limelight absolutely, it was 
the pinnacle of success in the same way 
that driving a Porsche Cayenne in Chi-
na seems to be now. There are many 
stories about motorcycle fascination of 
the 1960s and 1970s generation but we 
only learned outside motorcycle news 
through circulated stories, books, news-
papers and a few movies. The Soviet 

CHINESE CUSTOM BIKES

Since the beginning of motorcycle con-
sumerism many riders have desired a 
unique look or performance for their 
bike. Some opt for additional LED fea-
tures or a one-off colour scheme to 
catch the eye of other road users and 
stand out in the crowd, other bypass the 
need to look cool and set about custom-

ising the engine with a bigger bore kit or 
higher rated intake system in the hunt for 
more speed and performance. Naturally 
this process of modification has found 
its way to Chinese bikes all around the 
world and in China itself.
We spoke to some industry insiders to 
get a closer look at what is going on in 
the custom scene and where it all came 
from. Mr. Guo Chenjiang is a motorcy-
cle historian and custom enthusiast who 
was happy to share some tales from the 
early days of Chinese biking.
“A government official of the Qing Dy-
nasty named Mr. Zhou Hongsun bought 
a motorcycle as early as 1886. He liked 
to take his ‘new gadget’ out for a ride 
whenever he was free. He was China’s 
first motorcycle rider. China’s first mo-
torcycle rider appeared barely one year 
after the invention of the motorcycle. 
The aristocracy of the late Qing Dynasty 
were crazy about imported things, like 
imported matches, imported records and 

englishmaninchina@gmail.com 
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sion for custom bikes has affected the 
export industry.
 “At last years CIMAmotor expo we 
were honoured with the appearance 
of the China Harley Davidson fan club. 
I was at a dinner with these guys and 
also some motorcycle importers from 
Indonesia who were impressed by 
some of the photos the HD guys were 
showing. They were especially sur-
prised when one of the enthusiasts 
said that his cruiser was in fact a cus-
tom made Chinese motorcycle and that 
he did not have the capital to buy a 

HD. Impressed with this the Indonesian 
importer asked a motorcycle manufac-
turer if it was possible to mass produce 
a similar model, they researched it and 
developed a frame similar to a v-frame 
to give the model that ‘special look.’ At 
the moment it is in the developmental 
stage but all things being equal a cus-
tom made cruiser has given the Chi-
nese industry a new model line. This is 
a bit of a revelation for us as the Chi-
nese motorcycle industry is down to a 
3% market share in Indonesia and it’s 
given us a new emphasis.”

www.chinamotorcyclenews.com
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American motorcycle designer Chris 
Holbrook details the phenomenon.
 “Years ago myself and some of the oth-
er foreign guys decided to design and 
produce Chinese made dirt-bikes for the 
road as a bit of fun for ourselves. After 
completing our project we were advised 
by David McMullan to register them with 
EURO III COC and export them to Brit-
ain; we were delighted with the response 
from the UK and even MCN magazine 

awarded us a 7 out of 10 after testing 
one of our models! We pretty much had 
things all our own way for a couple of 
years until some of the Chinese guys 
started showing an interest in our work. 
They were amazed at our methods in 
creating ‘unique’ custom model designs 
and they learned damn fast! Chinese 
design guys are now building unique 
models from scratch and then mass 
producing them, the days of them ‘clon-
ing’ Japanese models are going and it’s 
partly due to the customised motorcy-
cles they have seen being built by for-
eign designers around China.”
One brand the Chinese motorcycle fans 
hold in high regard is Harley Davidson, 
a brand synonymous with customisation 
from simple handle bar swaps to com-
plete show winning, ground up builds. 
The enthusiasts see these bikes as a 
symbol of status and owning one is like 
a badge of honour among most clubs 
throughout China.
Fen Liu of UNIDO explains how this pas-

englishmaninchina@gmail.com 
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movie ‘Siege of Leningrad’ made me fall 
in love with the military motorcycle which 
as nicknamed ‘cannon’ and I began to 
love motorcycles deeply since then. Lat-
er on, the Hollywood classic ‘Easy Rider’ 
aroused my desire for the Harley-Da-
vidson and custom made bikes. There 
were many other people who became 
custom motorcycle fans under the influ-
ence of movies in his time. At that time, 
the average monthly income of an ordi-
nary worker was only RMB 100, but the 
price of a relatively good motorcycle was 

several thousand Yuan, and the price for 
some imported motorcycles like Honda 
or Suzuki was about 10 thousand Yuan. 
It would be more distinctive to ride a Su-
zuki King motorcycle at that time than 
driving a Mercedes Benz now. So, mo-
torcycles which were expensive at that 
time were out of the reach of ordinary 
people so they began to customise.”
One needs only to look towards Zhuhai 
International Circuit where Chinese and 
foreign experts combine knowledge and 
expertise in building bikes fit for racing. 
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Need help in China? Contact David

What 
do you 
see as 

the main 
negative 

factors of the 
Chinese indus-

try? 
The lack of quality in assembling 

sometimes and also lack of attention 
in the testing phase

China’s dominance is under threat from 

India in certain countries, have you 
noticed this? 

No – not in our market, not yet anyway.

What advice would you give to a 
Chinese manufacturer looking to 

break in to your market? 
The climate can be hard (very cold in win-

ter) in Norway so the quality must be really 
good and the product must be durable. 

Are there any motorcycle exhi-
bitions that Chinese companies 

could attend to promote their 
products? 

Norges Varemesse» every second year at 
Lillestrøm city close to Oslo.

Do your local motorcycle trade peo-
ple come to China to see the indus-

try? 
No – only the main importers

Can you give us some information on 
the top 5 Chinese motorcycle importing 

companies? 
I only know MX Sport and Hageby Motor

Please tell China 2 Wheels readers about your 
company and its goals….

Hageby Motor started in 2006 as a internet shop 
for small vehicles mainly for Kids. The most popu-
lar products are pocketbikes, ATV’s and dirtbikes 

in the 50-110cc range. All are imported from China 
and the sales has been increasing every year. We 
also started a local shop in our city Trondheim. In 

this shop we aslo sell 50cc scooters which has 
become popular. Our goal is to continue this motor 

business and of course take bigger shares of the 
market. We also want to sell the 50cc scooters at 

the internet but then the quality must be improved.

What is the general condition of the 
motorcycle market in your Norway? 
Is it growing due to fuel prices or 
receding due to cheaper cars? 
The selling of motorbikes are very good 
this days, I heard the importers of known 
brands are not able to import enough 
bikes. The future is looking good for 
certain Chinese made moto products.

Have you seen a rise in Chi-
nese motorcycle or scooter 
sales? 
Yes  - in scooter sales. These are the 
Chinese made moto products that 
are increasing the most in sales.

What are peoples attitude to 
Chinese motorcycles? 
Mixed. Some dont want to buy it but 
because of bad reputation, but as I 
have mentioned, scooter sales are 
growing so there must be some confi-
dence in certain brands.

Do winter sports vehicles like 
snow mobiles get imported from 
China? 
Only smaller snowmobiles for kids. The 
bigger, adult snow vehicle products are not 
imported from China yet.

What certificates are needed for Chi-
nese companies to export motorcycle 
models to your nation? 
EEC approval, like the rest of the EU

Why would your riders choose a Chi-
nese model? Why not a Honda for ex-
ample? 
Mainly because the price of Chinese models are 
significant lower tha the Japanese models. They 
are offering some good value for money these 
days.

What improvements have you seen in 
the Chinese motorcycle industry? 

For 
scooters the design 
is improved. Chinese 
manufacturers now seem to 
be having their own design ideas 
instaed of copying everything the Japanese 
make.

What do you ride? Send us some photos!

CHINESE MOTORCYCLES 
IN NORWAY!

Trond Hagen from Norway gives David 
McMullan the info on the Norwegan 
motorcycle industry
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MOTORCYCLES VS  CARS

20 years ago, nay, 10 years ago a lot of Chinese bike sales 
agents were aiming their products at the nerf herding, crop 
growing members of society in the places where the earth is 
fertile and photosynthesis and pig swill are bigger business than 
mobile phone data plans and Armani suits. The nature of being 
a farmer in many parts of the developing world is usually that 
of surviving on low wages and hedging all bets on a good rice 
yield that season. For those agricultural villagers a little Chinese 
bike was better than sliced bread; it transported them about their 
towns, their families to and from weddings and birthdays, their 
crops and foul to market and, most importantly, carried the sev-
eral cases of beer needed for a good night of poker with the lads 
after a tough week of sowing and feeding.
From a brief glance it’s easy to see why a motorcycle is better 
than a donkey, or why a tuk-tuk style trike is an advancement on 
an oxcart. Look a bit further and it’s clear that there’s a lot more 
to be discovered about the benefits of dino-power. With the in-
crease in speed there’s often an increase in profit as is stated 
by the idiom “time is money”, an increase in money affords the 
farmer extra budget for farmhands, again I refer you to the age 
old saying “many hands make light work”. The potential for profit 
and expansion begun with the advantages brought from cheap 
Chinese bikes, a mechanized work horse that doesn’t complain, 
doesn’t need time to recover, isn’t restricted by four legs and 
won’t snarl at anyone for being put to work at 4:30am on a cold 
morning.
C2W asked Bolivian teacher and motorcycle safety instructor 
Diego Torres about the automation of the rural areas in Bolivia.  
He commented “In the wilds of Bolivia getting their prized agri-
cultural produce to market meant that someone had to carry a 
giant basket on a back-breaking, day long trek through narrow 
mountain trails. That is now changing, thanks in large part to 
Chinese motorcycles”. 

If you keep up with the news and statistics surrounding the Chinese 
motorcycle industry you’ll know that half of the world’s motorcycles are 
produced in China and the original target market was often third world 
places where these cheap motorcycles could be easily sold to farmers 
upgrading from donkeys. Nowadays the target buyers are not all third 
world and the bikes have come a long way from the shoddy CG copies 
shipped for a quarter of the price of a genuine Honda.

By Jeremy Hamilton

What would you like to read about? Tell us

INDUSTRY REPORT

Have a look at the Wonjan selection
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influx of very cheap Chinese 
cars and you have a situa-
tion where agricultural work-
ers are now saving to buy 
cars and keeping their bikes 
as a secondary means of 
transport, which basically 
means it is not necessary 
for them to update them.”
This change in lifestyle has 
a knock-on effect reducing 
the demand for bikes in 
these areas where cars are 
now just as useful. Plenty of 
Chinese car manufacturers 
are now exporting reason-
ably priced cars to devel-
oping parts of the world as 
a result of the groundwork 
done by the bikes that went 
their first. This isn’t a huge 
problem for the two and 
three wheeler industry but 
it certainly doesn’t fill an-
yone with hope. The fact 

that many of these cars, 
vans and trucks leaving 
China for distant farmlands 
have poor safety features, 
questionable reliability (just 
like the bikes used to have 
before modern times) and 
are plainly ugly imitations of 
other brands leading vehi-
cles means there is some 
light at the end of the tunnel 
for Chinese bike exporters.
In Mongolia, which has a 
legendary history of horse 
travel, Chinese motorcycles 
had been the main replace-
ment for the nag, until now. 
Motorcycle importer Erdene 
Jagar of Ulan Bator com-
mented “you can now get 
a hire-purchase agreement 
with the bank when opting 
to buy a Chinese car, this 
was originally set up to en-
able the poorer farmers to 

35

While each farmer’s story is a great suc-
cess brought about by those little Honda 
CG & Cub copies that isn’t the end of the 
line. A rise in individual wealth leads to 
a collective rise in wealth for the town. 
Now the local town planners are putting 
in roads where once there were dirt paths 
only manageable by serious off-road go-
ing vehicles. The farmers, now with extra 
money to play with, consider a car. He’s 
done well for himself, why shouldn’t he 
have a brand new mini-van to carry his 
produce in? He deserves it.
But he’s still not that wealthy that he can 
afford a nice Ford F150 so following the 
route which initially lead him to bigger 

profit he looks to the Chinese market. 
Here’s what Diego had to say about that 
- “the change to Chinese cars has hap-
pened so rapidly and is due to a few dif-
ferent factors. An important factor is that 
the quality of the country roads is improv-
ing year to year. In the past it would have 
been difficult for anything other than a 
motorcycle or a Range Rover to transport 
goods, now the roads have improved to 
the level that family cars can comfortably 
use them. Also, the surplus money, some 
of which was produced due to the useful-
ness of Chinese motorcycles has enabled 
farmers a better standard of living with a 
greater disposable income. Add to this the 

Coming to China? Meet us!
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DayangtWhat bike would you like to see made? Tell us

buy motorcycles but now they’ve taken 
a step up the automotive evolutionary 
chain. They have been a revolution for 
these guys who can now trade at much 
further distances than before. Mongolia 
is the most unpopulated country on earth 
per square mile so travelling for trade 
has always been a difficult business. Not 
so now due to the affordability of cars 
although sales of motorcycles (mainly 
Chinese) have taken a bit of a hit.”
It would be fair to conclude that the 
growing desire for four wheeled vehicles 
among the agricultural collective is taking 
up some of the business that was formal-
ly that of motorcycles but with the bikes 
and trikes still maintaining a purpose it’s 
doubtful that we’ll see a serious downturn 
in the sales of Chinese bikes to the plac-
es where they will still be more efficient 
than a mule and cheaper than a car.   
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THE WAY FORWARD FOR CHINESE 
MOTORCYCLES IN AMERICA

David McMullan talks to American motorcycle industry legend Frank 
White the American motorcycle industry’s premier adviser to the Chinese 
motorcycle industry

About Frank White:

David: Hello Frank, good to talk to you again, it 
seems like we’ve known each other for ever!

Frank: David, It has been a pleasure to know you 
these past few years, you’re a true character indeed.  

I read your stories on-line and it seems you have your 
hand on the pulse of the motorcycle business in China.  
Before we get into your specific questions let me give 

an overview of where I see the Chinese Motorcycle 
Market in relationship to the US market today.  

David: Please do Frank, fire away! 

I believe that “the Chinese will one day have motorcycle 

Frank White’s introduction to the motorcycle business began at the age of 10 in 1967, when he and 
his brother were featured in many of the Yamaha TV commercials shown in America. Years later, with 
motorcycling still flowing in his blood, Frank White and his father Dale took over famous American 
motorcycle brand ATK in 1992 where Frank has served as CEO ever since.  In 1995, Cycle World Magazine 
identified Frank as the man responsible for making ATK Motorcycles the motorcycle Industries ‘Stuccess 
Story #1’ for that year. White also currently serves as a co-board member with Harley-Davidson on the 
USMMA, (United States Motorcycle Manufacturing Association) a chapter of IMMA (International Motorcycle 
Manufacturers Association).  White (who is educated and trained as an engineer) is no ordinary desk bound 
CEO; he’s respected in the motorcycle community for winning several US national racing championships, 
including the 1995 USA Desert racing championship and also winning a Gold Medal at an ISDE National 
Enduro event in 2005 at the age of 48!   In 2002, White was appointed by the President Bush Administration 
to represent the Motorcycle Industry with the EPA.  Since that time, White has served the US Government 

in many roles representing the motorcycle industry. 

ATK is the second oldest continually operating motorcycle manufacturer in the United States and the only 
off-road (dirt bike) manufacturer in the United States.  ATK’s brand strength is based on a reputation of 
quality and innovation. This reputation has been earned by winning international and national motorcycle 
and ATV racing championships.  ATK has been first to corner the market in various innovations, including 

being the first motorcycle manufacturer to offer fuel injection, way back in 1991.   
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government regulations.  This is a must, must, must....  

The core motorcycle / ATV rider reached their 
maximum earning and spending potential in back 

in 2002 when the average age of the motorcycle rider 
was 46 years old.  Many current motorcycle / ATV riders 
began their riding careers back in the 1970’s on small 
displacement very inexpensive Japanese motorcycles. 
Today, the demographic curve is virtually identical to 
the 1970’s.  Although the world is certainly a different 
place now, there are over 76 million children between 
the ages of 2 to 24 born to America's largest and 
wealthiest market segment, the “baby boomers”. These 
boomers have lifestyles that indicate an overwhelming 
desire to ride and own a motorcycle.  In addition there 
are record numbers of minorities and women now 
wanting to enter the motorcycle world who need an 
affordable motorcycle to get started on.  The Chinese 
make these affordable motorcycles and the challenge 
is to get the right dealers to sell them and this hasn’t 
happened yet.  

David: Is the market growing due to fuel prices 
or receding due to cheaper cars?  

Frank: Fuel prices are now going down real fast in 
the USA, however, cars are not becoming cheaper 

either.  Back around 2009 when fuel prices started 
to increase real fast due to Obama’s failed energy 
strategy there was a real increase in motorcycle sales, 
however, this has leveled off.  I think entry level (small 
displacement sales 250-650cc) will remain strong, 
and motorcycle sales over 650cc will flatten out or 
even decline, contrary to what my friends at Harley-
Davidson think!  

David: Have you seen a rise in Chinese 
motorcycle sales in America? 

Frank: No, not really.  I know the Chinese can 
make good motorcycles; however, the Chinese 

manufacturers really    alienated the American 
Motorcycle Dealer Network and the entire industry 
some years back, so the challenge for the Chinese 
Manufacturers is to gain the trust of the American 
Dealer who sells the motorcycles.  After sales service/
parts are vital in being successful in the US Market 
and the Chinese really screwed this up years ago. If 
the Chinese partnered with the right American people 
in the USA, there is a possibility the lost trust with the 
Chinese can be regained.  Also I don’t believe the 
Chinese manufacturers report their sales to the MIC so 
it’s hard to tell about their sales in the USA.   

David: What are peoples attitude to Chinese 
motorcycles?

Frank: Cheap and poor quality, the same attitude 
we had in the 70’s regarding the Japanese bikes.  

One way to overcome this poor quality issue is through 
racing.  If you recall the Japanese put a big push on 
racing in the 70’s and had very good success building 
their brand from that.

David: Why racing?

Frank: Racing done correctly in certain racing venues 
can build positive brand recognition real FAST!   It’s a 

fact; American riders and dealers both perceive Chinese 
products to be of poor performance and quality. One 
of the best ways to overcome this quality perception 
of poor performance-quality is to win races and racing 
championships. Winning racing championships gives 
a perception of quality and commitment. Winning 
racing championships is the same path the Japanese 
motorcycle brands took in the 1970’s 

  

brands that will compete and rival the Japanese 
brands”; in the United States. Today, market 

conditions in the motorcycle industry are very similar to 
those of the late 1960’s / early1970’s. At that time the 
Japanese brands were trying to break into the American 
Market with unknown, hard to produce Japanese 
brand names (Kawasaki anyone?).  The Japanese 

motorcycles suffered from inferior performance and 
had little or no after-sales support for the dealers.  Back 
some 45 years ago the prestigious quality performance 
brands were; Harley-Davidson, BMW, Triumph, BSA, 
Husqvarna, to name a few but the Japanese brands 
were not included, but things changed fast. Looking 
back in history, one of the Japanese keys to success 

was to set up final assembly CKD facilities in the USA 
to help overcome American resistance to the “Made 
in Japan” label.  American job creation also helped 
diffuse this aversion to the “Made in Japan” label.  In 
my opinion, one of the keys to success for the Chinese 
is that they need an 
experienced American 
partner to CKD assemble 
their motorcycles in the 
USA as the Japanese did 
years ago.    

Over the years I have 
had several Chinese 
motorcycle companies 
contact me about a 
possible cooperative 
business relationship, but 
we weren’t too interested 
at the time because 
it would have really 
damaged our reputation 
being involved with a 
Chinese manufacturer. 
Today there are Chinese 
manufacturers, who actually have the ability to 
manufacturer very good motorcycles and engines for 
the Japanese and European motorcycle manufacturers.  
These Chinese manufacturers therefore can be equal in 
quality and performance to the Japanese motorcycles 
in some market segments, however, the Chinese need 

to find a way to distribute and service their motorcycles 
correctly to the American Market and as of today have 
not been very successful. Some of my responses 
to your questions may upset some of your readers; 
however, a company or industry must focus and admit 

to its weaknesses before it can 
become a great.  I believe that 
there are maybe two or three 
Chinese brands emerge in five 
to ten years that could rival the 
best brands in the business, 
if they look long term and do 
things correctly.

David: What is the 
general condition of the 

motorcycle market in the 
USA?   

Frank: Some market segments 
of the motorcycle market are 

growing and some are almost 
evaporating to nothing. Much of 
the data I receive is from the MIC 
(Motorcycle Industry Council) 

which to me is the best way to really understand the 
US market.  Any motorcycle company in China who 
wants to do business in the USA needs to either joins 
the MIC or purchase their very detailed sales reports. 
MIC membership also helps world manufacturers 
understand and prepare for North American 
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Chinese manufacturers need to deal with reputable 
regulatory compliance companies, engineers and 
certified labs in the USA and if they don’t they have real 
trouble.  This is another reason the Chinese need an 
American partner that can deal with the government.

David: Why would American riders choose 
a Chinese model? Why not a Honda for 

example?

Frank: At this point low price is the only reason.  If a 
Chinese manufacturer builds a reputable brand in 

the USA they will be able to charge Japanese prices.   
It’s all about brand building in the USA.  Brand building 
takes years and lots of money.  It will be interesting 
to see what Chinese manufacturer takes the time and 
spends the money to build a brand and do it right.  I’m 
convinced there are some who are on the right path.  

David: What improvements have you seen in 
the Chinese motorcycle industry?

Frank: I have ridden some Chinese motorcycles and 
was quite impressed with the advancement in their 

technology. The other month I rode a 250 Dirt Bike with 
a Zongshen motor in a magazine test and was very 
impressed.  I told the Editor of the magazine that the 
bike felt like a 2010 Honda 250 which is very impressive 
because of the price point.  I hear the reliability (quality) 
is much better too. It seems like the Chinese bikes are 
taking two year advances to the one year advance the 
rest of the industry takes.  You could say the Chinese 
are catching up fast on the product but can they get 
really good dealers to sell them? 

David: What advice would you give to the 
Chinese industry with regard to progress and 

the evolution of the export industry in America?

Frank:  Find and American company who really knows 
the market and develop a symbiotic relationship with.  

Co-develop a 5 year strategy (that is doable strategy 
and not a wish) and have a buy-out clause between 

you and the American Company.  You will need to work 
closely with the American company for some years 
and then want the option to buy out their interest in 
the Joint Venture to allow you to be in complete control 
over that company.   Most Americans will want that too.  
We in America call that an exit strategy.

David: What do you see as the main negative 
factors of the Chinese industry?

Frank: Mainly trust.  Many people in the motorcycle 
industry tell me not to trust the Chinese, and I 

respond that if you structure the deal correctly trust 
will come from both sides.  I know that the Chinese 
manufacturers feel the same way.  Business is based 
on trust and with no trust there is no good business.  I 
go back to the history thing too.  Back in the 60’s / 70’s 
many Americans didn’t trust the Japanese for many 
reasons, but over the years Japanese did things right 
to regain the trust of the Americans.  

David: China’s dominance is under threat from 
India, have you noticed this in the states?

Frank:  No not yet, but I hear its coming.  Actually we 
have had a couple of companies from India wanting 

to do business with ATK; however, it hasn’t happened 
yet.  The Indians have linked up with good people and 
good companies in the USA.  Bajaj with KTM, Hero 
with Buell and I know the American boss (Rod Copes 
formerly the number three guy at Harley-D) with Royal 
Enfield and I’m sure they will all be successful over 
time.  The Indians know the importance of teaming up 
with the right companies and people. 

David: What advice would you give to a 
Chinese manufacturer looking to break in to 

the American Market?

Frank: First; as I said earlier, team up with a good 
American partner who knows the market. You can’t 

do it on your own.  Many have tried and all have failed. 
What is critical as 

when much of their marketing focus was around racing 
and it worked.  History, I have learned, repeats itself.   

David: What are the main selling models? I.E 
commuters (cubs, scooters), Japanese sports 

bikes , American cruisers etc…

Frank: The main selling models are small and mid-size 
street motorcycles.  I believe sport bike sales are down, 

one reason is that they are very expensive for the rider to 
insure because of the many accidents with kids riding these 
too fast.  The American cruiser market is on the decline 
too.  I think the new Indian motorcycle owned by Polaris 
will take some of Harley’s market share and that will be 
interesting to watch, however, I would advise the Chinese 
to focus on 650cc and smaller.  I believe the scooter 
market will grow some but most men in the USA don’t like 
to ride scooters because they portray a feminine outlook.  
American men like to look macho and a scooter doesn’t 
do it. Regarding the ATV and side by side UTV; the market 
was strong, however, the market on the ATV is 20% of what 
is was a few years ago and the side by side UTV market 
is over-saturated with too many competitors.  The key to 
product development is knowing the demographics of the 
current and future rider. To me this is where the Japanese 
and Chinese fall short by continuing to make motorcycles / 
ATV’s that there is no real retail demand for.    

David: What certificates are needed for Chinese 
companies to export motorcycle models to the 

US?

Frank:  As far as the national government is concerned 
EPA, NHTSA, DOT, CPSC to name a few.  Also many of 

the 50 individual states the past 10 years are now getting 
involved too on the sales side. California also has CARB 
(California Clean Air Board) which I hear is very difficult on 
Chinese manufacturers because some cheated in the past 
and have had an attitude of not wanting to really comply 
with the regulations.  There are several companies and 
individuals we at ATK deal with that have the trust of the 
government who do all of this regulatory compliance for us 
and for many of the European and Japanese brands. The 
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you with your American partner need to both develop 
an achievable strategy to build your brand in the USA.  
Second; know what you are good at manufacturing 
and exploit that.  Don’t try to develop too many 
products when that market segment is declining or 
over saturated with competition. Third, remember this 
is going to take years to develop and cost lots of money 
so be prepared. 

David: Are there any motorcycle exhibitions 
that Chinese companies could attend to 

promote their products?

Frank: Yes, there are many, however, before they think 
about exhibitions they need to think about the right 

American partner and right distribution. Promoting 
products before you have a good partner / distribution 
can and will have a negative effect on getting good 
dealers signed up. It’s a balancing act to get it right.  

David: Do American motorcycle trade people 
come to China to see the industry?

Frank:  Several American trade people that I know 
have travelled to China and were very impressed on 

what they saw, however, many like me are afraid to travel 
to China without the assistance of the Chinese locals 
so they need to make sure they provide assistance.  
Also many will take the time off to travel, however, plan 
to pay for their airfare and accommodations.  This is 
a very good way to change American’s perceptions 
about Chinese manufacturers.      

David:  Can you give us some information on 
the top 5 Chinese motorcycle importing 

companies in the USA.

Frank:  I have no idea because the MIC who reports 
the numbers is not involved because the Chinese 

manufacturers don’t report numbers.  

David: Please tell C2W readers about your 
company and its goals.

Frank: Were actually going to diversify a little into the 
Hybrid E-Bicycle Business this next year.  We see 

the market potential for his being unlimited.  We have 
developed some E-Hybrid Pedal Assist Hybrid Bicycles 
that work really well. Our strategy is to leverage some 
of our off-road Motorcycle technology and know-how 
in making Hybrid E-Bicycles that we will sell through 
motorcycle dealerships.  On the motorcycle side of our 
business I think the timing is now right to team up with 
a good quality Chinese manufacturer who wants to do 
it right and would be happy to talk to them as well.  To 
me business is all about leveraging synergies to form 
a strong union.  

As always, my thanks go to Frank for his 
honest opinions and great advice. If you 
would like to know more about Frank’s 
company and future intentions for 
cooperation with China please contact 

me at the usual email address    
englishmaninchina@gmail.com
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As soon as those gloves are on and the lid is in 
place there should no longer be a person and 
machine; the two come together in a symbio-
sis. The goal of this new product of metal and 
flesh is to flow as a delicate leaf on a fast flow-
ing stream, avoiding the rocks that obscure the 
path and navigating each corner with grace and 
fluidity. Metaphors aside, keeping a smooth mo-
mentum through traffic or corners is the key to 

Chapter 4

enjoyable riding. Don’t live in the mo-
ment, live 10 seconds ahead of time, 
see the signal light on the car ahead 
that’s about to block your path, react 
accordingly, find a new line. Find that 
‘liquid’ zone and a one dimensional 
road becomes a multiplex of possibil-
ities. In time and with mounting mile-
age a rider develops a sixth sense, 
able to observe patterns in the traffic 
and predict quite accurately the move-
ment of it. Traffic isn’t merely just lines 
of boxes any more, it’s a living organ-
ism governed by the laws of motion 
and mathematics, physics and time. 
On the surface traffic can seem like 
chaos, but understanding the chaos is 
what allows a rider to maintain order. 
This is the essence of road-craft.
When on country roads it can be 
frustrating to get stuck behind a slow 
moving box, but to rush and make 
an uncalculated risk is folly. I cannot 
count the number of times I’ve seen 
novice riders try to skip past a car on 
a bend or crest without a clear line of 
sight often resulting in the oncoming 
traffic swerving out of the way or the 
rider having to admit defeat and slot 

By Sean Kerr, C2W sub-editor

Life on 
In this instalment I will go on to talk 
about some of the skills that may be 
useful when touring China, or any-
where for that matter. For a simple 
way to transfer the key information I 
will explain it here in text just the way 
I explained it to my team mate be-
fore we set out. Slash, a good friend 
and team rider was brave enough 
to take up the challenge with me. 
After months of planning and the 
departure date drawing closer Slash 
informed me that hes never ridden a 
motorcycle. Great.

Six weeks to go and he was able 
to borrow a spare bike we had ly-
ing around to get used to riding. He 
mastered the controls within a day 
but as everyone knows, bikes skills 
come with experience and time. My 
first lesson for him was dealing with 
traffic.
Traffic is one of them things that bikes 
should not be part of; it consists of 
boxes blocking other boxes causing 
all of the boxes to go slow. The box-
es, or cars as some call them, are 
the main threat to a rider either in or 
out of urban areas.

the road

Need help in China? Contact David
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truck in one swift go. On a bend. During a rain storm. In the 
dark. The obvious happened and an oncoming truck blocked 
his path leaving him the option of becoming compressed into 
a cubic square meter of blood and chassis or falling back onto 
the correct side of the road. The problem I had was that I was 
in the only place he could possibly fall back into to avoid the 
truck, and faced with the choice, he chose to move right into 
me, grazing my luggage boxes and pushing me dangerously 
close to the cliff edge. Luckily I was so in the zone that I was 
able to minimize and absorb the bump from the car and man-
aged to keep going unharmed. At the next town where the 
guy had stopped Slash informed me that he’d seen the car 
side-swipe me and was well expecting me to end up off in a 
ditch somewhere at the bottom of the valley. I’m not going to 
incriminate myself in a public publication but I think you can all 
assume that more than a few harsh words were offered to that 
fool in the Ford.
With that excerpt in mind I come to my final offering for this 
chapter and that is: keep your cool. As Aerosmith once said – 
“don’t get mad, get even” – and in a way this is good advice. 
Losing it and going hell for leather after some tit who hap-
pened to put you in danger is a very fine way to put yourself 
in even more danger. When I first got my bike licence many 

back in line behind the car it was 
trying to pass. The rider has gained 
nothing from this except perhaps 
some soiled under garments. It is 
also true that cars will attempt the 
same maneuver; this is especially 
common on rural Chinese roads.  
All directions must be observed. 
On one particularly rainy day our 
path took us down a winding 
stretch of rural road with a nice cliff 
face on one side – insta-death for 
anyone going over that edge. The 
wet roads had backed up a moder-

ate level of traffic which was easily 
leap-frogged at every opportunity. 
Closing in on the front of the line 
one idiot in a Ford decided he didn’t 
like being over taken by a bike and 
so did his best to catch up to me, 
which he managed once I’d eased 
off the speed a bit to wait for Slash 
to catch up and I’d settled behind 
an HGV moving at an average pace. 
The fool behind was so determined 
to pass me, he ignored the obvious 
danger of overtaking on a bend and 
aimed to get ahead of me and the L
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that a good rider is really much like a Jedi; 
calm and composed while riding on the rag-
ged edge. They are fluid, yet impacting, like 
a creek through a valley. A good rider under-
stands the ambient universal forces at work 
on the road and combines that with an inte-
gral comprehension of the bio-mecha sym-
biosis to reach the destination, not just with 
swiftness, but with grace and composure. 

Coming to China? Meet us!
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moons ago I was told of a courier who’d got 
cut up buy a van driver. In a bid to get some 
payback the courier rode alongside the driver’s 
window to give him the finger and in his red mist 
failed to see the car that has slowed in lane just 
ahead of him. The result was what you’d expect; 
one apathetic van driver and one fresh organ 
donor. 
I was always reminding Slash to keep his cool 
when on the bike because it just isn’t worth tak-
ing a risk to get even when the cost could well 
be getting dead. He learnt this the hard way af-
ter chasing down a car which had pushed him 
off the road only for him to end up off the road 
again and in a hedge due to an error in judg-
ment caused by blind rage.
I think the main think to take away from this is 
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Wangye-   Wangye is a company that 
primarily concentrates on the production 
of scooters. Also trading under the WYS 
brand name and founded in 1999 Wanye is 
a privately owned company and maybe its 
best known scooter product is the Eivissa 
which is one of its benchmark models and 
best sellers.

Qinqi-  Qinqi in Jilin are a government 
owned company that have partnered with 
Peugeot and Suzuki for many years. Qinqi 
were the pioneers (with help from Suzuki) of 
scooter production in China and produced 
the first scooter in China in 1985. The joint 
venture with Peugeot was signed in 2006.

55

MOTORCYCLE COMPANY PROFILES

Everyone in the motorcycle industry knows the creation stories of the famous brands, from 
the weapons factory origins of Royal Enfield, BSA, Benelli and others to the humble bike 
shed beginnings of Honda. I imagine that hardly anyone knows that these stories have star-
tlingly similar parallels among China’s motorcycle manufacturing industry. These days it’s 
impossible to actually count the number of Chinese motorcycle companies that exist, some-
times companies in a different industry will rent a production line to produce motorcycles for 
export. Sometimes motorcycle companies are nothing but traders who farm their orders out 
to existing motorcycle manufacturers but there are those who have a rich history and have 

enjoyed successful achievements globally.  
With more and more Chinese brand names becoming recognizable worldwide this article 
has been designed to educate the reader (importer) as to the strengths of different factories 

and also the size of their production in the list below. 
In these profiles I’ll be detailing the histories and remarkable features of some of China’s 

top motorcycle exporting companies.

EVERY MONTH C2W GIVES YOU THE DETAILS OF 8 
CHINESE MOTORCYCLE MANUFACTURERS

On road ATV’s, send us your photos
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Send us your riding safety tips

Kayo-   Kayo is fast becoming one of the leading 
names in China in terms of dirt bike production. This com-
pany actively employs foreign expertise to help it evolve in 
to a major player on the world’s markets and their models 
are quite often chosen by off road riders in China.

Dayang-   The Dayang brand which is owned by the 
Luoyang Northern EK Chor Motorcycle co is one of the 
biggest motorcycle manufacturers in China producing a 
full range of motorcycle which also includes electric motor-
cycles and scooters. Dayang also have one of the biggest 
brand values with a figure of 8.265 Billion RMB

Bashan-   Many years ago Bashan made a name for 
themselves producing road legal ATV’s for the European 
market after they produced the earliest all-terrain vehicle 
factory in China. Bashan also has a strong product range 
and utilise a network of manufacturing bases in Chongq-
ing, Guangzhou and Jiangsu.

57

What language would you like to read C2W in?

Jianshe-   Jianshe are of the Chongqing giants and 
have regularly manufactured and sold over 1 million units 
in a year. Famous for their partnership with Yamaha, Jian-
she remain in the top 10 for manufacture and sales both 
domestically and internationally and are one of the more 
recognised Chinese motorcycle brands on the global mar-
kets.

WangQiang-   WangQiang in Chongqing are Chi-
na’s primary cub motorcycle manufacturer and produce 
cubs OEM for many other companies both in China and 
globally including Taiwan manufacturer Kymco. WangQ-
iang are the only motorcycle manufacturer in China that 
has set up a production zone purely to build cubs and 
make 95% of their own parts.

Yinxiang-	 	  Yinxiang has several brands including 
‘Yinxiang’, ‘Xianfeng’, ‘Kenbo’, ‘Jida’ and ‘JLM’ and is right-
ly classified as one of the ‘Chongqing giants’. Often pro-
ducing over 1 million units per year Yinxiang has previous-
ly been the biggest exporter of motorcycles manufactured 
in China and has enjoyed a constant presence on the 
domestic market. 
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until the company was renamed Lifan Industry Group in 
1997.	Lifan	expanded	into	building	buses	in	2003	and	then	
entered the automobile industry in 2005.
Lifan entered into an agreement with Italian motorcycle 
manufacturer MV Agusta on July 4th, 2014, to be MV 
Agusta's sole distributors in China. Lifan currently 
have a number of Agusta models on show at selected 
dealerships, including the F4 RR motorcycle.
Lifan's vehicle products include motorcycles, passenger 
cars, micro vans, motorcycle engines, mini-vehicles, and 
commercial trucks. The company's non-vehicle-related 
activities include the manufacture of sports shoes and 
winemaking. Outside of China, Lifan is becoming best 
known for the sale of small passenger cars as well as 
motorcycles on developing markets.
Lifan also owns a top league football team called Lifan 
Chongqing.

On November 25th , 2010, the subsidiary 
holding shares group, Lifan industry 
(Group) Co., Ltd. was successfully listed 
on the Shanghai Stock Exchange (stock 
code 601777), first publicly issuing 200 
million shares and raising funds of 2.9 
billion RMB, becoming the first private 
manufacturer of passenger vehicles to be 
listed on China’s A-share index. On Feb 
28th 2014, the Chongqing Lifan Finance 
Co., Ltd. was opened and obtained 
the “Financial License of The people's 
Republic of China”, which made Lifan 
the first private finance company in 
Chongqing.

LIFAN

Lifan is probably the best 
known motorcycle brand 
o f  a l l  t h e  m o t o r c y c l e 
manufac turers in China. 
H e a d q u a r t e r e d  i n 
Chongqing, Lifan holdings 
achieved a sales income of 
RMB 30.62 billion, including 
a  p r o d u c t i o n  a n d  s a le s 
of  2 8 3 , 10 0  c a r s ,  1 . 3 93 5 
million motorcycles, 3.6746 
million engines and 401,100 
general-purpose engines 
with export of USD 1.033 
Billion in 2014. By December 
2014, Lifan has applied 9,118 
patents, out of which 7,879 
have been authorised. Lifan 
employs 12,966 staff, out 
of whom over 8,935 have 
an education of technical 
secondary school or junior 
co l le ge .  L i f an ha s  b e e n 
c o n t i n u o u s l y  l i s t e d  i n 
China’s Top 500 Enterprises 
( 1 0  t i m e s )  a n d  h a s 
previously been the biggest 
expor ter of motorc ycles 
from Chongqing.

since 1992

Lifan was founded by Yin Mingshan in 1992 as a motorcycle 
repair shop with a staff of nine. Yin has a long history of 
conflict with the government but currently enjoys a good 
relationship with the Chinese Communist Party. Lifan was 
originally called "Chongqing Hongda Auto Fittings Research 
Centre"	(which	really	pissed	off	Honda!)becoming	the	fifth-
largest Chinese motorcycle maker in only seventeen years 
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An article in a series that details how the in-
flux of ‘luxury’ international brand motorcycles 
into China has a positive knock on affect for 
the Chinese manufacturing industry. 

It is no secret that there is a lot of money 
floating around in China. China is now the 
primary target of designer leisure brands and 
the international motorcycle industry covets 
Chinese disposable income as much as any-
one. The first European marque to boldly dip 
their toes in to Chinese water was Ducati, a 
decision they are unlikely to regret.  

Ducati officially entered mainland China in 
October, 2009, and established a controlling 
general agent—‘Ducati China’. Now, Ducati 
has authorised dealerships and service cen-
tres in Shanghai, Beijing, Chengdu, Jiangmen, 
Dalian, Zhengzhou and Chongqing.
Some time ago Evan Mak, general manager 
for Ducati China told me, “In the last 6 years, 
China has seen a dramatic growth in terms of 
sales and interest towards the Ducati brand. 
We are pleased with what we have done so 
far and we are making additional moves to 
improve our place in all the main motorcycle 
markets. In Asia, China is one of the more 

progressive markets and sales are revealing 
this. The Ducati Club of China and our sales 
network will grow and provide many exciting 
new products for our customers..”
One of the factors that could inhibit the sales 
of the top European marque motorcycles is 
the ban on P2W in urban centres in China, a 
ban that does not extend to China’s motorcy-
cle city, Chongqing.
Ducati Chongqing is located in the Dafuo area 
on Nanbin Road, which is fast turning in to the 
centre for high end motorcycles, and is the 
only authorised Ducati dealer in Chongqing. 
It is a showroom where you can buy motorcy-
cles, get maintenance, buy accessories and 
parts, and provide feedback and get informa-
tion. 

Motorcycle industry analyst Lei Lin com-
mented “Chongqing should really be the first 
choice for any motorcycle marque wishing 
to get installed in China. Chongqing is the 
biggest producer of 2 wheelers in the world 
providing around 20% of all the worlds’ mo-
torcycles. Also, because it’s a mountainous 
city, there is no chance of the government 
extending the urban ban on motorcycles to 
Chongqing, it just won’t happen. I find it curi-

ous that certain legendary motorcycle brands 
(you know who you are) look at Beijing and 
Shanghai to start their Chinese projects; it just 
shows that they haven’t done the research 
properly. Harley-Davidson has now moved 
their flagship dealership to Chongqing, they 
learned slowly but they learned and now HD 
Chongqing, despite outsells the other deal-
erships in China. Ducati Chongqing will also 
organise various activities to share the Ducati 
enthusiasm and dream. Ducati Chongqing is 
committed to bringing Italian motorcycle sport 
culture to Chongqing and Southwest China 
There are some great bikes at the Chongqing 
Ducati showroom, a real good selection and I 
can see that the Diavel, Streetfighter and Hy-
permotord sell really well in Chongqing.”

Ducati have been instrumental in bringing the 
leisure aspect (as opposed to motorcycle for 
commuter and agrarian reasons) in to Chinese 
riding culture. Now operating dealerships in 6 
mainland Chinese cities, and planning more, 
they have become quite the talk of the coun-
try and annual sales increases are indicating 
that the new riding culture in China is not just 
a flash in the pan. However, Ducati’s growing 
success has meant that they will not have it 

all their own way as other top-end motorcycle 
marques from Europe greedily eye the Chi-
nese market. The first to decide to stand toe 
to toe with Ducati were Ducati’s countrymen 
MV Agusta. Their cooperation partnership 
with Chongqing Lifan was sure to put a span-
ner in the works of Ducati’s plans… or was 
it? I asked Evan for his feelings on the Italian 
competition
“At this stage of development of the Chinese 
market, every new entrant in the markets just 
contributes to make the market itself bigger.  
So we welcomed our cousins from MV Agus-
ta. We also hear that Triumph is planning to 
have a presence in China soon so we also 
look forward to locking horns with them. Also, 
throw in to the mix Moto Guzzi and Aprilia and 
it bodes well for the Chinese consumer. There 
is also the new wave of Chinese 600 and 
650cc bikes. As I said before, all the bikes 
that can help us enlarging the market are 
more than welcome! The “firepower” of the 
Chinese makers can also help the consum-
er recognise the difference between a cub a 
scooter and a bigger displacement motorcy-
cle, thus encouraging the customer to enjoy 
bigger bikes.”

On road ATV’s, send us your photos
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Cruisers vs. Café Racers, give us your opinion
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Displacement (cc)

Engine mode
Bore x stroke (mm)
Max. power

Transmission type Final drive
Clutch type

Rr. tyre

Max. Loadage (Kg)

Overall height (mm) 1210
Ground clearance (mm) 110
Wheelbase (mm) 1050

Category Scooter
Model HURRICANE 50

49.3

1-cylinder/2-stroke

3.3kW/7500 r/min
ø40X39.2

Compression ratio 6.9:1
Max. torque 4.0N.m/76500 r/min

Fuel system Carburetor
Fuel control -
Ignition C.D.I
Starter type Electric & Kick
Lubrication system Separate lubrication
Cooling system Forcedly air-cooled

Belt
Gearbox Automatic CVT

Automatic

Frame type Rocker type
Front suspension Telescopic forks
Front suspension travel (mm) 70

Rear suspension travel (mm) 45
Rear suspension Telescopic coil spring oil damped

Fr. tyre 3.50-10
3.50-10

Fr. brakes Disc
Fr. brakes diameter (mm) 160
Rr. brakes Drum
Rear brakes diameter (mm) 110

Top speed (km/h) 65

Fuel capacity (L) 5

Dry weight (kg) 86
Seat height (mm) 750
Overall length (mm) 1800
Overall width (mm) 680

General 
Information

Other 
Specifications

Physical
Measures

Engine and
transmission

Chassis and
dimensions

155

NKEEWAY MODELS ON DISPLAY
K e e w a y  i s  t h e  E u r o p e a n  b r a n d  n a m e  f o r  Q i a n j i a n g ’s  m o d e l s .  H e r e  w e  c a n 
see  some  o f  t he  mo re  popu la r  mode l s  bu t  r emember  t ha t  Keeway  ca r r i es  a  
f u l l  r a n g e  i n c l u d i n g  d i r t  b i k e s  a n d  c r u i s e r s .  K e e w a y  r e g u l a r l y  e x h i b i t  t h e i r  
2-whee le rs  i n  Ch ina  and  in te rna t iona l l y  recen t l y  d i sp lay ing  the i r  p roduc ts  a t  

Canton  fa i r  and EICMA Mi lan .  
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Displacement (cc)

Engine mode
Bore x stroke (mm)
Max. power

Transmission type Final drive
Clutch type

Rr. tyre

Max. Loadage (Kg)

Overall height (mm) 1110
Ground clearance (mm) 115
Wheelbase (mm) 1300

Category Cub
Model TARGET 125

124.8

1-cylinder/4-stroke/2-valve

6.5kW/7500  r/min
ø53.5x55.5

Compression ratio 9.5:1
Max. torque 9.0N.m/5500  r/min

Fuel system Carburetor
Fuel control SOHC
Ignition C.D.I
Starter type Electric & Kick
Lubrication system Pressure splash lubrication
Cooling system Air-cooled

Chain
Gearbox 4-speed

Wet multi-plate

Frame type Straddle type
Front suspension Telescopic forks
Front suspension travel (mm) 85

Rear suspension travel (mm) 56
Rear suspension Telescopic coil spring oil damped

Fr. tyre 70/90 - 17
80/90 - 17

Fr. brakes Front wheel disc brake
Fr. brakes diameter (mm) 217
Rr. brakes Rear wheel drum brake
Rear brakes diameter (mm) 130

Top speed (km/h) 95

Fuel capacity (L) 3.6

Dry weight (kg) 112
Seat height (mm) 760
Overall length (mm) 1970
Overall width (mm) 720

General 
Information

Other 
Specifications

Physical
Measures

Engine and
transmission

Chassis and
dimensions

153

Displacement (cc)

Engine mode
Bore x stroke (mm)
Max. power

Transmission type Final drive
Clutch type

Rr. tyre

Max. Loadage (Kg)

Overall height (mm) 1130
Ground clearance (mm) 160
Wheelbase (mm) 1330

Category Scooter
Model CITYBLADE 125

124

1-cylinder/4-stroke/2-valve

7.0kW/8000 r/min
ø52.4X57.8

Compression ratio 10.3:1
Max. torque 6.5N.m/7500 r/min

Fuel system Carburetor
Fuel control SOHC
Ignition C.D.I
Starter type Electric
Lubrication system Pressure splash lubrication
Cooling system Forcedly air-cooled

Belt
Gearbox Automatic CVT

Automatic

Frame type Rocker type
Front suspension Telescopic coil spring oil damped
Front suspension travel (mm) 89

Rear suspension travel (mm) 65
Rear suspension Telescopic coil spring oil damped

Fr. tyre 90/90-14
100/90-14

Fr. brakes Front wheel disc brake
Fr. brakes diameter (mm) 240
Rr. brakes Rear wheel disc brake
Rear brakes diameter (mm) 220

Top speed (km/h) 85

Fuel capacity (L) 7

Dry weight (kg) 122.5
Seat height (mm) 760
Overall length (mm) 1950
Overall width (mm) 755

General 
Information

Other 
Specifications

Physical
Measures

Engine and
transmission

Chassis and
dimensions

150

1130
160
1330

Scooter
CITYBLADE 150

150

1-cylinder/4-stroke/2-valve

8.3kW/8000 r/min
ø57.4X57.8

11.9:1
10.7N.m/6500 r/min

Carburetor
SOHC
C.D.I
Electric
Pressure splash lubrication
Forcedly air-cooled

Belt
Automatic CVT

Automatic

Rocker type

89

65
90/90-14
100/90-14
Front wheel disc brake
240
Rear wheel disc brake

220

95

7

123
760
1950
755
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Displacement (cc)

Engine mode
Bore x stroke (mm)
Max. power

Transmission type Final drive
Clutch type

Rr. tyre

Max. Loadage (Kg)

Overall height (mm)
Ground clearance (mm)
Wheelbase (mm)

Category
Model

Compression ratio
Max. torque

Fuel system
Fuel control
Ignition
Starter type
Lubrication system
Cooling system
Gearbox

Frame type
Front suspension
Front suspension travel (mm)

Rear suspension travel (mm)
Rear suspension

Fr. tyre

Fr. brakes
Fr. brakes diameter (mm)
Rr. brakes
Rear brakes diameter (mm)

Top speed (km/h)

Fuel capacity (L)

Dry weight (kg)
Seat height (mm)
Overall length (mm)
Overall width (mm)

General 
Information

Other 
Specifications

Physical
Measures

Engine and
transmission

Chassis and
dimensions

1140
225
1340

Motorcycle
TX 125 SM

124,5

1-cylinder/4-stroke/2-valve

8.2kW/9000 r/min
ø57x48.8

10.6:1
9.4N.m/7500 r/min

Carburetor
SOHC
TLI
Electric
Pressure splash lubrication
Air-cooled

Chain
5-speed

Wet multi-plate

Bassinet type
Telescopic forks
180

45
Swing arm

100/80 - 17
130/80 - 17
Front wheel disc brake
280
Rear wheel disc brake
240

92

10.5

135
825
2090
830

165

90/90 - 19
110/90 - 17

TX 125 EN

KE
EW

AY
 M

O
DE

LS
 O

N
 D

IS
PL

AY

Displacement (cc)

Engine mode
Bore x stroke (mm)
Max. power

Transmission type Final drive
Clutch type

Rr. tyre

Max. Loadage (Kg)

Overall height (mm) 1070
Ground clearance (mm) 185
Wheelbase (mm) 1260

Category Motorcycle
Model RKS 125

125

1-cylinder/4-stroke/2-valve

8.4kW/8500 r/min
ø57x48.8

Compression ratio 10.6:1
Max. torque 9.2N.m/7500 r/min

Fuel system Carburetor
Fuel control SOHC
Ignition TLI
Starter type Electric
Lubrication system Pressure splash lubrication
Cooling system Air-cooled

Chain
Gearbox 5-speed

Wet multi-plate

Frame type Arch bar truck
Front suspension Telescopic forks
Front suspension travel (mm) 110

Rear suspension travel (mm) 60
Rear suspension Telescopic coil spring oil damped

Fr. tyre 90/90 - 17
110/80 - 17

Fr. brakes Front wheel disc brake
Fr. brakes diameter (mm) 230
Rr. brakes Rear wheel disc brake
Rear brakes diameter (mm) 130

Top speed (km/h) 95

Fuel capacity (L) 16

Dry weight (kg) 121
Seat height (mm) 760
Overall length (mm) 1930
Overall width (mm) 780

rks
General 

Information

Other 
Specifications

Physical
Measures

Engine and
transmission

Chassis and
dimensions
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Small news on this may be very good Small news on this may be very good

DECEMBER    2015
china 2 wheels

CHINESE MOTORCYCLE INDUSTRY 
STATISTICS FOR OCTOBER
Provided by China Association of Automotive Manufacturers (CAAM)   

In October, the sales and production of motorcycles in China declined and recorded 

the 2nd worse month of this year (February was worse). In October, the production and 

sales reached 1,429,200 and 1,452,300 units, down 10.7% and 9.4% on September, and 

down 20.4% and 19% year on year. The decrease rates enlarged 7.4 percentage points 

and 5 percentage points compared to the same period of last year. The production and 

sales of two-wheelers reached 1,247,700 and 1,269,100 units, down 20.8% and 19.3% 

year on year. The production and sales of three-wheelers were 181,500 and 183,200 

units, down 17.6% and 16.4% year on year. 

        For the first ten months, the accumulated production and sales of motorcycles 

reached 15,684,200 and 15,722,000 units respectively, both down over 10% from the 

previous year

Motorcycle	export
In October, motorcycle export continued to decline as the volume reached 546,400 

units, down 13.9% on September, and down 19.8% from the previous year. The de-

crease rate enlarged 5.3 percentage points on the same period of last year. The ex-

port of two-wheelers reached 521,200 units, down 19.8% year on year. The exports of 

three-wheelers were 25,200 units, down 19.3% year on year.

        For the first ten months, the accumulated exports of motorcycles reached 6,426,000 

units, down 9% year on year. The export of two-wheelers reached 6,191,000 units, down 

9.3% year on year. The exports of three-wheelers were 235,000 units, down 0.2% year 

on year.

C
hinese motorCyCle industry statistiCs for oCtober

Are electric bikes the future? We want your opinion

THTHE 14  CHINA INTERNATIONAL 
MOTORCYCLE TRADE EXHIBITION

CIMAMotor 2016

START CHANGING THE GAME     JOIN US FOR LASTING GAIN

to China Market!
Your Gateway 

to China Market!
Your Gateway 

www.cimamotor.com

October 20-23, 2016                                Chongqing International Expo Center·China
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equipment factory Jialing in Chongqing (which 

had been producing arms for the military since 

1875) was commissioned to produce civilian 

motorcycles (much like BSA). Although there 

are other huge motorcycles centres in China 

(Zhejiang and Guangdong primarily) their mo-

torcycle companies are spread out over an 

area the size of a small country as opposed to 

Chongqing’s motorcycle companies which are 

all within a 10 dollar taxi fare from the centre 

of town. Also, Chongqing is the main produc-

tion hub for exported motorcycles. 

There are currently more than 100 motorcy-

cle manufacturing companies in Chongqing. 

Along with the countless (hundreds) motor-

cycle parts factories it is estimated that the 

automotive industry employs over 400 thou-

sand workers; a significant percentage of the 

Chongqing workforce.

Chongqing is also the host of the Chinese 

national/ international level motorcycle trade 

exhibition, the China International Motorcycle 

Trade Exhibition (CIMAmotor expo). Since 

2003 (when it started out as a local Chongqing 

Chongqing is one of the leading automotive cen-

tres in the world and in terms of motorcycle and 

parts manufacture is unsurpassed producing 

roughly 12 million motorcycles a year.

Motorcycle production first began in China in 

1951 when the People’s Liberation Army began 

producing a 500cc motorcycle for military service 

and it was on this theme that motorcycles con-

tinued to be produced until 1981 when military 

The People’s Republic of China has the largest motorcycle industry in 
the world producing up to 24 million P2W every year. Within the nation 
the industry is split up in to 3 major manufacturing regions- Chongqing, 
Guangdong and Zhejiang. Here I will look at the regions of Chongqing and 
Guangdong which are generally considered to be the areas in which the 
better quality motorcycles are manufactured, these areas also contain the 

factories that are more export orientated. 

Chongqing City

Are electric bikes the future? We want your opinion

CHINA’S	TWO	MOTORCYCLE	POWERHOUSES

INDUSTRY REPORT
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From January to April 2013,  the top 10 

Chinese motorcycle enterprises in terms 

of export volume were Loncin, Yinxiang, 

Lifan, Dayun, Sundiro Honda, Haojin, 

Zongshen, Shineray, Dachangjiang (Hao-

jue), and Bashan. Their export volumes 

were 306,800, 210,400, 176,900, 143,700, 

133,000, 131,200, 110,300, 107,000, 

105,600, and 103,700 units respectively. 

Of this top 10, 6 motorcycle companies are 

situated in Chongqing (Loncin, Yinxiang, 

Lifan, Zongshen, Shineray and Bashan). 

Number 11 and 12 on this list are Chong-

qing stalwarts Jialing and Jianshe. All of 

these companies have the capacity to 

make over 1.5 million whole units per year.

Chongqing has nearly 1,000 motorcycle 

parts producers, making Chongqing the 

biggest and most complete motorcycle 

parts supplying base in China. The output 

of Zhicheng cylinder heads, Jieli wheels, 

Yujiang die-casting parts, Yaoyong shock 

absorbers and Akita gears rank number 

one in the world. The total output value of 

motorcycle parts makers in Chongqing in 

2013 was RMB 63 billion, up 9.7% from 

the previous year; their total pre-tax profit 

was RMB 3.76 billion, up 17% year-on-

year.

Chongqing city lives and breathes mo-

torcycles and is now the only major 

urban centre where motorcycles can 

be ridden legally. Recently labeled ‘the 

fastest growing city in the world’ by the 

BBC Chongqing is the only motorcycle 

business centre that is actually grow-

ing, mainly due to local motorcycle 

companies adapting to the domestic 

market situation and further concentra-

tion on export.

What do you ride? Send us some photos!

CHINA’S			TWO	MOTORCYCLE	POWERHOUSES
	

motorcycle expo) the CIMAmotor expo has 

turned in to the biggest commuter motorcycle 

trade exhibition in the world. Each year more 

than 100000 people (including 32000 trade 

visitors) view over 400 exhibition stands dis-

playing more than 1000 motorcycle models 

and too many spare parts and accessories to 

count. CIMA represents 80% of the Chinese 

motorcycle industry with many companies 

choosing CIMA to launch their new products; 

the expo generates over 100 million RMB on 

site.

Chongqing is by far the most important mo-

torcycle production and export base in China. 

Chongqing’s motorcycle industry has enjoyed 

solid foundations for its industrial scale, in-

dustrial structure, influential capability and 

independent innovation capability for over 30 

years.

The total output value of the Chongqing mo-

torcycle industry in 2013 exceeded RMB 100 

billion, and its industrial capacity took up over 

40% of the total in China. The Chongqing 

motorcycle industry exported a total number 

of 5.46 million motorcycles in 2013, account-

ing for 40.45% of the total in China; its export 

value reached USD 1.89 billion, measuring 

35.1% of the total, ranking number one in 

China. Chongqing is home to the following 

leading motorcycle enterprises:

Fro

Lifan Industry Group Co., Ltd. 

Chongqing Zongshen Motorcycle Industry Manufacturing 
Co., Ltd. 

China Jialing Industrial Co., Ltd. 

Chongqing Jianshe Motorcycle Co., Ltd. 

Chongqing Loncin Motor Co., Ltd. 

Chongqing Yinxiang Motorcycle (Group) Co., Ltd. 

Chongqing Astronautic Bashan Motorcycle Manufactur-
ing Co., Ltd. 

Chongqing XGJAO Motorcycle Co., Ltd. 

Chongqing Shineray Motorcycle Co., Ltd. 

Chongqing Huansong Industry (Group) Co., Ltd. 

Chongqing Motorhead

Chongqing Hijoy Industry Group Co., Ltd.

Chongqing Jieli Wheel Manufacturing Co., Ltd. 

Chongqing Akita Gear Co., Ltd. 

Chongqing Zongshen Engine Manufacture Co., Ltd. 

Chongqing Zhicheng Machinery Co., Ltd. 

INDUSTRY REPORT
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Anyone who has traded with the Chinese motorcycle industry is aware 

of Guangzhou’s Canton fair, the biggest export trade fair in the world. 

A significant part of the fair is taken up with exhibition stands featuring 

motorcycles, parts and electric vehicles. All of the top 20 motorcycle 

companies will exhibit here but it is rare to see the smaller compa-

nies who generally prefer to exhibit at a motorcycle specific expo like 

Chongqing’s CIMAmotor.

Unlike Chongqing (in which most of the industry is condensed in to 

within the city limits), the Guangdong motorcycle industry is spread 

out over the area of the province. Guangdong is also the hub of many 

of China’s manufacturing industry and has a reputation for commerce 

and export going back to the ancient silk and tea trades. Its closeness 

to Hong Kong also sets it aside as one of China’s financial capitals. 

Guangzhou Haojin Motorcycle Group Co., Ltd. 

Wuyang-Honda Motorcycle (Guangzhou) Co., Ltd. 

Guangzhou Tianma Group Tianma Motorcycle Co., Ltd. 

Guangzhou Sanya Motorcycle Co., Ltd. 

Guangzhou Fanyu Haojian Motorcycle Industry Co., Ltd. 

Zengcheng Benma Industrial Co., Ltd. 

Guangzhou Dayun Motorcycle Co., Ltd. 

Guangzhou Dayang Motorcycle Co., Ltd. 

Guangzhou Fast Power Motor Co., Ltd. 

	

Guangdong currently accommodates 131 motor-

cycle enterprises, 21 motorcycle manufacturers 

and 110 motorcycle parts producers. The motor-

cycle output of Guangdong in 2013 was 4.21 mil-

lion units, making up 16.2% of the total in China. 

Guangdong is known for its high technical levels 

and for proactive research and development. The 

Guangdong industry has formed a modern indus-

trial system combining the R & D and manufactur-

ing of motorcycles, engines, motorcycle frames, 

tyres and wheels, electric and electronic parts in 

one of its industrial clusters leading to smoother 

development as Guangdong cements itself as the 

most forward looking research and development 

area for motorcycle technology in China. 

The establishment of the motorcycle industry ser-

vice platform

One of the leading lights in the industry ‘The 

Guangzhou Electric Apparatus Research Institute 

Inspection & Test Centre’ operates tests on the 

overall performance of motorcycle electric parts, 

batteries, motorcycle lamps, motorcycle materi-

als, rear view mirrors;  aging tests on motorcycle 

materials, and also conducts environment adapt-

ability tests, it operates leading edge technology 

and has been described by industry experts as 

Guangdong

‘the pride of China’s R and D evolution and ‘the 

equal of its equivalent anywhere in Asia.’ There is 

also a motorcycle parts China CCC authentica-

tion and inspection lab, which can authourise the 

inspection and verification certificates from many 

global institutions, including America’s Atlas envi-

ronment service group and Germany’s DAR which 

covers over 20 countries and regions. 

Among the leaders in motorcycle r and d include 

Guangzhou Haojin Motorcycle Co., Ltd.’s R & D 

platform: an R & D platform for developing and re-

searching motorcycles and engines, conducting 

product performance inspection and tests and 

the huge Guangzhou Dayang Motorcycle Co., Ltd 

inspection centre which has the design and devel-

opment capacity for grade one quality motorcycles, 

engines, industrial style design and advanced elec-

tric apparatus. 

Information about major export oriented motorcycle 

manufacturers in Guangzhou

Guangzhou exported a total number of 1.957 million 

motorcycles in 2013, accounting for 17.18% of the 

total from China; its export value in 2013 was USD 

989 million, taking up 19.37% of the total. The av-

erage unit price of exported motorcycles was USD 

502.81, a price significantly higher than Chong-

qing.  The export value of 13 motorcycle enterprise 

in Guangzhou exceeded USD 10 million in 2013, 

and three out of these 10 enterprises were ranked 

among top 10 Chinese motorcycle enterprises in 

exports. Guangdong is the home of the following 

leading motorcycle enterprises:

INDUSTRY REPORT
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David’s Post box

Dear David McMullan,

Good morning, I was reading your magazine and I found it very interesting. I am from Argentina and import 
motorcycle parts from China, Japan, Vietnam, Brazil and Spain. I have been in the business for 30 years.
 
Due to the size of my business, I should have to work with a trading. Here in Argentina there are 2 impor-
tant importers, they work with Vini Industrial Co., LTD (Vini) and Winrong Industrial Co., LTD (W Standard) 
respectively. Both are premium quality products and they have excellent packaging.
 
I am interested in getting in touch with a trading company with similar characteristics.    Could you advise 
me on this matter?    I guess that there must be many companies like these in China.
 
I had been in shows in Milan and Cologne, but I have noticed trading companies offering medium  or bad 
quality products with normal packaging and that they do not have a formal brand that identifies 100% of 
their products. They sell with the brand of their suppliers.
 
Best regards,
Jose

Hola Jose, please have a look at our ‘Parts Directory’ at the back of this magazine. Alternatively 
you can visit our motorcycle parts fair the China Motorcycle Parts Fair in April or October next year, 
I will send you details.

Dear David McMullan,

Good morning.
Please send your link to the magazine; it is of utmost 
importance and interest
We suggest if it can be edited in Castilian, is very 
difficult translating and interpreting languages in the 
broadcast.
Our group is based in Argentina, and we are very in-
terested in getting to manufacture different parts to 
assemble a moticicleta, at a time when our country 
is important because we can have a good economic 
expansion with the new government
Alejandro Naranjo
Tel. 54-261-4527964
Fax.54-261-4526547
Cel. 54-261-156730252- 153731363
Skype Alejandro.naranjo11
Correo vfnaranjo@yahoo.com.ar

Hola Alejandro, next year we plan to produce 
C2W in Spanish as we have media partners in Ar-
gentina, Colombia and Mexico

Ask Dave a question about the industry

Hi David,

I think your magazine is marvelous.
I ride a Keeway 125 Speed here in Ireland and 
there is very little to be found here on the shelves 
on Chinese bikes.
Your magazine fills the gap.
I have to say that I am delighted with the Keeway 
(my first Chinese bike) and find it trouble free and 
its finish is excellent. I really enjoy riding it.
I have completed round trips of 450 - 500km in 
one day without a problem.
I also own a Royal Enfield Bullet 500cc, a Jawa 
350cc 2 stroke and an old MZ TS 125.
Keep up the good work,
Regards,
Ger Duhig,
Waterford,
Ireland

Many thanks for your encouraging words Ger, 
we will try our best to keep the standards 
high. There’s a big feature on Keeway in this 
issue.

David’s Post box
Write to Dave McMullan with all your sourcing, information 
requests, news reports and announcements

Greetings from China! Due to lack of space in the magazine caused by so many new 
features, articles and columns I have decided to run messages for sourcing in with my 

Post Box. If there is anything that you would like to be sourced from China (motorcycles, spare parts and 
accessories) or any services you need or would like to offer please send the details to me at the usual 
address and I will accommodate your request in this column.

If you wish to discuss or get advice the Chinese motorcycle industry from me or other motorcycle industry 
people sign in as a free member on my website www.chinamotorcyclenews.com  and click on the ‘forums’ 
button which can be found by holding on the ‘home’ button. If it’s your first time leave us an introduction 
of yourself or simply just say ‘hello’

Also, C2W has opened a service which helps you to trade safely with the Chinese motorcycle industry 
the ‘Trouble Shooter’. If you would like us to verify the authenticity of a motorcycle company, help you to 
chase an order, suggest the best factory for your needs or any other Chinese motorcycle related service 
please write to me at the above address.  

englishmaninchina@gmail.com

How is the aftersales service in your country? Tell us

Hello David,

my name is Markus Scholten, founder and CEO of Center-Trax, a development-stage electric tricycle man-
ufacturer based in California. 
We have developed an exciting three-wheeled all- electric vehicle with a tilting function called the CTX.   
We’ve been searching for executive-level contact information to directly address the major Chinese motor-
cycle companies. 
Our goal is to gauge their level of interest in the product. Thus far we have made contact with Luyuan and 
our initial discussions have gone well.
While canvassing the web to educate ourselves on the Chinese motorcycle market we came cross your 
website, www.chinamotorcyclenews.com. 
Your knowledge of the industry and insightful analysis were incredibly helpful and much appreciated.
Please have a look at our website, www.center-trax.com.  It contains several digital images and video of 
our prototype vehicle.
We would like to know what you think of the vehicle. Our market research is steering us toward China.
No one knows that market and its appetite for motorcycles better than you. We value your opinion. A few 
brief remarks is all we’re looking for. 
 Incidentally the CTX curb weight of roughly 450 kg should designate it as a passenger car in China.
It may even qualify for some level of government-sponsored electric vehicle incentives.

Best regards,
 
Markus Scholten
Chief Executive Officer
Center-Trax International LLC
Irvine, CA, USA
www.center-trax.com
mobile: +1-949-514-5196

This is a great product and a great project. If your company is interested in a JV with center-trax 
please contact me and I will make the introductions.
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ThanKS for all your leTTerS, 
oneS ThaT are noT puBliShed 

here will Be replied To 
perSonally.

englishmaninchina@gmail.com

The Englishman in China tries to answer your questions

Keep Dave happy, send him a letter!

Hi David

I trust you’re well.  I liked your comment about mo-
torcycle parts.
90% of Triumph parts come from Asia (India/Chi-
na/Thailand), and Norton now source massively 
from Asia.
All KTM, HD and BMW wire spoke wheels come 
from China...
So that brings me to Dymag: sprockets, disc carri-
ers, bearings are a big part of our business.
We need to find some high quality suppliers.
Which parts show should I go to?
Thanks for any advice
Best regards
Chris
www.dymag.com

Hello Chris, C2W is partners with every motor-
cycle expo in China and will be publishing a full 
schedule of different expos (bikes, parts, elec-
tric etc.) very soon. Hope to see you in China 
next year. 

Hello David

Nice to meet you! My name is Jose I’m an industrial 
trader and consultant in charge of www.analema.
com

I represent buyers from Latin America from some 
years now including the importer of UM Global mo-
torcycles to Venezuela.

This time I have a new project that is related to 
the creation of an amphibious vehicle / tricyle but 
I need to find a new supplier for the core compo-
nents such as engine, frame and custom accesso-
ries. From what I’ve read so far the manufacturer 
base in Chongqing seems like a great fit, because 
of the flexibility and scale required. This is why I 
want to attend The China Motorcycle & Parts Fair. 
It will be great if you could kindly share some infor-
mation about how to get there or if there is some 
conference or private sourcing event you may feel 
like recommending to me.

Looking forward to reading more from you

Jose Alejandro Patino
Sales Manager
Analema International CO LTD

b2b - Supply Chain - Asia Sourcing

If anyone can help Jose please let me know

David’s Post box

What’s your favourite motorcycle brand? Let us know

Hey Dave — how’s it going? Well I hope. 

Kaming Ko is one of my best friends and a successful Chinese American who’s lived here since he was a 
lad. He was also a very successful racer (both two and four wheels) back in the day. He does a lot of man-
ufacturing business with China so he’s very familiar with how things work. 
It seems moto racing is starting to move forward a little in China with several new circuits being built by a 
buddy of ours, Alan Wilson, designer of the Miller Motorsports Park complex in Utah. However it seems 
very little is being done to encourage/groom young Chinese to enter the world of racing. Europe has the 
Red Bull Rookies and the US has the new KTM RC Cup; China has nothing (we know of). 
Kaming is interested in getting something going, and he also thought he might self-publish an auto biogra-
phy to establish his credentials and serve as inspiration to Chinese youth on his story and what is possible. 
I said I’d introduce him to you, and indeed, I have CC’d him above. I have no idea if you’re able to help or 
even point him in the right direction, but I figured you’d be a good place to start!

Stay well,

Cheers,  

C2W is looking forward to helping Kaming to start up here in China. It’s a very worthg while and 
necessary project. 

Hello  my  English  friend,

How things going in China, can’t believe you are 
still there. David, I am looking for a 650cc Motor-
cycle road bike, if you hear of one being made in 
China please let me know. The whole country next 
year will be Lams approved, that means that an-
yone taking their first motorcycle test can ride up 
to a 650cc, so I think 250cc will not be as popular 
anymore. Have a great week and weekend.
Regards,
 
ALAN  LAZARUS
 
Australian  Motorcycle  Distributors
P.O.  BOX  1600  MORLEY  WA  6943
AUSTRALIA

I have been talking to Alan about this for years. 
If anyone can help out with this product please 
contact me.

Hi David,

Thanks for sending this through, looks good.

As you may be aware motoDNA is expanding our 
rider’s academy into Asia and we are keen to in-
clude China in our plans.
I have also been working for OEMS in India and UK 
as development rider engineer and am keen to look 
at China opportunities.
I’m in Sepang for ten days - not sure if you are at-
tending.
We should hook up and have a chat about business 

opportunities in China.
Check out our last event video reel http://motodna.
net/motodna-rider-experience/

Best regards,
Mark McVeigh
CEO @ motoDNA

+61 402 600 018
irish@motodna.com.au
www.motodna.com.au

Many thanks Mark, C2W is here to help you with 
your projects. 

Hi David,

Could you recommend a manufacturer of 
a high quality CUB 50cc ?
 
Best regards,
 
El Ghali TAARIJI

If you produce a good 50cc cub please 
reply to me at the above email address 
and I will introduce you
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Is Chinese quality improving? Give us your opinion

ELECTRIC
A new product line of high-performance 100% electric vehicles for the Chinese market

What bike would you like to see made? Tell us

INTRODUCING THE 
CENTER-TRAX (CTX) 

Engineered, Designed and Developed by Center-Trax International LLC (California, 
USA)
 Vehicle Specifications:  broad range of capability (platform will support a product line of 

multiple vehicles)

 • Traction Motors:  30kW (base model), 75kW (high-performance model)

 • Battery Pack:  vehicle dimensions allow for 8kWh to 12kWh+ 

 • Estimated Performance: 
  o Acceleration:  0-60mph (6) seconds (base model); 0-60mph (4) 

   sec onds (high-performance model)

  o Range:  85-100 miles at an average speed of 55mph 

 • Vehicle Dimensions:  cockpit space comfortable for a wide range of pas-

sengers:  height 5’0” to  6’6”

  o Weight 450Kg (dependent upon size of battery pack)

  o Refer to website for additional details 

Company information, vehicle images and running prototype video:  www.center-trax.

com

Strategic Operations Partner in China (actively searching for the right Company):  mass 

production facilities, primary supply chain vendor, exclusive distribution rights for the Asian 

market, all to be based in China.

Center-Trax	International	LLC	Investors:	 actively searching for strategic partners in China

 • Center-Trax qualifies for the USA EB-5 immigration program 

Contact:
 • Eric Weidner – CFO:  eweidner@center-trax.com

 • Markus Scholten – CEO:  mscholten@center-trax.com

For	more	information	on	investment	opportunities	with	Center-Trax	contact	David	McMullan	at	
englishmaninchina@gmail.com 

EV     FEATURE

83
china 2 wheels



84 85DECEMBER    2015
china 2 wheels

As the Chinese motorcycle industry evolves it becomes more interesting for foreign 
manufacturers. Over the last 5 years David McMullan and his team of experts 
have helped many international motorcycle related companies with their 
entry in to the Chinese industry. From legendary motorcycle industry 
household names to small family businesses all over the world the 
C2W consultation team has successfully advised them and intro-

duced many international products in to China.
Equally, the C2W consultation team has also helped the 
biggest Chinese motorcycle companies with foreign 
joint venture partnerships and quality parts sourcing. 

C2W also acts as media and marketing directors for 
the China International Motorcycle Trade Exhi-
bition (CIMAmotor), the China Motorcycle 
Parts Fair (CMPF), Subcon China and 

the Electric Bike Expo.

Whether it’s parts, accessories, 
software or fully built 2-wheel-
ers we have the best expe-
rience in the Chinese 

business. 

To find out how the C2W consultation team 
can help you email David McMullan at 

englishmaninchina@gmail.com

What bike would you like to see made? Tell us

C2W CONSULTATION TEAM
china 2 wheels
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Loncin
Picking up a massive crowd and plenty of atten-
tion this year was the LX250-3 SX2 from Loncin. 
While it seems like a bit of a mouthful to say 
aloud the images should really do the talking. 
The SX2 is actually a lot more clean-cut looking 
than	 the	 CRF	 it’s	 probably	 based	 on	 but	 is	 still	
around 10hp down on its Honda cousin, though, 
having ridden earlier versions of this engine I 
personally know it has enough grunt to offer 
plenty of fun both on and off-road. I mention 
off-road because it would only be a matter of 
swapping out the tyres for dirt /asphalt and it 
would make good on either thanks to its dual 
sport / endure style set up. 9ltrs in fuel tank 
space should give it a couple of hundred kilo-
metres in range (if ridden conservatively) and 
with	 the	 addition	 of	 a	 6th	 ‘overdrive’	 gear	 there	
shouldn’t	 be	 any	 need	 to	 rev	 out	 at	 highway	
speeds. Loncin claim 110kph but I suspect with 
a few swapped sprockets on the drivetrain and 
a few engine tweaks it should be good for a bit 
more top end. While rated as a 250cc in reality 
it’s	 closer	 to	 220cc	 but	 having	 disks	 brakes	 on	
both ends is a nice touch that we hope makes 
it out of the factory on all models…because 
drums on a dual sport are so last century.

Zongshen 
With the introduction of the new for 
2015 RC3 we get a bike which has been 
developed for road and track as part of 
Zongshen’s	 race	 program	 and	 then	 ported	
into road bike form. An NC250 lump is 
reported to offer better high-end power 
delivery	 through	 the	 6-speed	 gearbox	 and	
was apparently designed by an Italian. 
Perhaps aimed at taking some of the 
market share from the small engined CBR 
(Honda)	 and	 R	 series	 (Yamaha)	 it’s	 not	
hard to see where Zongshen are head-
ing. Featuring ABS, LED lights and a 
combined digital and analog display clus-
ter it has all the trimmings one could 
want, including a USB charge point and a 
cigarette lighter, because after a long ride 
who	 doesn’t	 want	 to	 spark	 up	 a	 smoke	
and check their Facebook feed?

BIKE MODELS AT CANTON FAIR

As the leaves on the trees begin to turn shades of orange 
and brown the 58th autumn edition of the Canton fair 
opened its doors in October to traders from all indus-
tries. The one industry we were keen to drop in on was 
of course the two wheel vehicle producers who had a fair 
amount	 to	 show	 this	 year	 for	 the	 biannual	 exhibition	 in	
Guangzhou. The show is so massive that it draws a crowd 
from	 all	 over	 the	 world	 including	 200’000	 visitors,	 25’000	
exhibitors	 and	 9’000	 companies	 all	 together	 turning	 over	
upwards of $200 million in business.
The	 motorcycle	 hall	 at	 this	 year’s	 event	 was	 filled	 to	 the	
brim with manufacturers from all aspects of bike culture 
from full bike builders to helmet and glove producers. 
Below we feature a round-up of some of the selections on 
display.

ZNEN
A big hit at the moment for ZNEN is their city scooter 
ZN125TK which has sales going well across Europe and 
the	 Americas.	 This	 model	 alone	 is	 shipping	 10’000	 units	
each year to international retail markets and the company 
behind it look set to bump that figure even higher in the 
next	 year.	 The	 bike	 features	 LEDs	 in	 place	 of	 the	 common	
incandescent bulbs often seen on Chinese scooters (and 
even my own Japanese scooter!), the lever-type front fork 
suspension is a nice touch moving the styling away from 
run-of-the-mill straight forks found on most other scoot-
ers of this class. Currently being offered in either a 50cc, 
125cc or 150cc engine spec the TK makes a suitable 
commuter	 for	 any	 city	 rat,	 though	 I	 wouldn’t	 much	 fancy	
it on anything other than solid black top urban streets 
and the styling is still quite shy of having the appeal of 
a	 Vespa,	 on	 which	 it’s	 based,	 but	 has	 seen	 an	 aesthetic	
improvement on older models. Both the 125 and the 150 
get	 an	 extra	 litre	 in	 the	 fuel	 tank	 over	 the	 4ltrs	 of	 the	
50cc models and both have an estimated 90kph (56mph) 
top speed which seems a fairly reasonable for a little 
commuter scooter.
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How is the aftersales service in your country? Tell us

Haojin
A regular brand in the big leagues of Chinese bikes, 
Haojin’s	 Hawk	 seemed	 on	 the	 surface	 to	 be	 a	 bit	 ‘same	
old’.	 While	 many	 of	 the	 big	 companies	 were	 aiming	 the	
road commuters and tourers the Hawk is certainly aimed 
at the off-road crowd. Something tells me this bike would 
be more at home herding steer than travelling through 
cities to an office. Haojin tell us the top speed is 90kph 
which indicates that the power is probably more acces-
sible	 in	 the	 lower	 gears	 as	 one	 would	 expect	 with	 a	 dirt	
bike. Produced in Guangzhou, home of the Canton fair, at 
just 6000rmb this one could be selling like hot cakes.

Andes
Designated for the South American 
and South Asian markets, Andes 
Puma GTS250 has taken on the 
naked look feature, dropping the 
side	 faring	 in	 favour	 of	 exposed	
f rame work .  I t  is  a  good look-
ing bike, no mistake. Given a sleek 
street stance with independent rear 
mud guard found on many popu-
lar European street bikes and LED 
running lights as standard it would 
seem that the Puma is aimed more 
at	 the	 luxury	 crowd.	

Shineray
Probably our favourite from the 
show was the XY400B Classic side-
car combination on the Shinery 
stand. For starters it just looks 
cool, with or without its carriage. 
As	 it	 is	 a	 ‘classic’	 it	 has	 the	 stand-
ard carb feed engine and retro 
aesthetics	 of	 the	 80’s	 and	 early	 90’s	
style	 bikes.	 At	 only	 20’000rmb	 it	
comes in at a very tempting price. 
It ’s	 no	 wonder	 the	 Chinese	 mili -
tary were all over these things, the 
really do have an appeal that is 
lacking in so many other Chinese 
bikes. 26hp should be plenty for 
fun on a warm sunny day on the 
mountain asphalt.
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What’s your favourite Chinese model? Let us know

Lifan 
Jumping on the tech bandwagon, Lifan 
have really gone all out to rise above 
their domestic competition with the intro-
duction of the KPR200 aka LF200-10P. 
Why	 two	 names?	 We	 don’t	 know.	 Maybe	
they	 don’t	 either.	 What	 we	 do	 know	 is	
that this sporty bike has a much less 
‘borrow’	 style	 to	 it	 compared	 to	 many	 of	
the other sport tourers that featured at 
this	 year’s	 show	 and	 it	 packs	 some	 inter-
esting mod-cons. A GPS based security 
system allows the rider to sync the bike 
with a smart phone for tracking purposes 
and hopefully there will be some teleme-
try apps available so a rider can decon-
struct their ride. Continuing the trend, 
Loncin have slapped a water-cooled 
motor in KPR which claims roughly 18 
ponies @7500rpm feed by an in-house 
developed electronic fuel injection set 
up to help deal with economy at higher 
speeds.

china 2 wheels

Wangye 
Popular with European dealers is the 
Eivissa (WY125T-121), a little scooter 
which, in the bright light of day, is 
a  p re t t y  good look ing scoote r  by 
any standards. A simple design with 
smart colour coordination and mini-
mal features l ike the classic style 
round head lamp offer a very chic ride 
that	 wouldn’t	 look	 out	 of	 place	 on	 the	
cobbled streets of Rome. Engine pack-
ages are offered in the usual variety 
of	 50cc,	 125cc	 or	 150cc	 and	 there’s	
room under the seat for a helmet and 
a 6ltr fuel tank. For a stylish looking 
commuter with Italian design influence 
the $600 starting price tag makes it a 
tempting offer from Wangye.
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China Motorcycle Parts Fair  
April 2016 -   In 2016 The 
China 

	

If you trade in motorcycle 
parts you need this fair, 

no question.  

Motorcycle Par ts Fair  (CMPF) 
will be held in Harbin (April) and 
Guangzhou (October). CMPF is 
the biggest specialist motorcy-
cle parts show in the world and 
features over 700 exhibitors from 
companies that produce every 
i tem on a motorcyc le.  CMPF 
exhibitors don’t just make parts 
for Chinese motorcycles; there are 
parts for every common Japanese 
model as well as some of the 
more high-end brands around the 
world. If you would like to visit 
the parts fair either in April or 
October please contact C2W and 
we will offer you our free travel 
service to make your visit easier.
www.cimamotor.com/en

Although not motorcycle specific 
C a n to n  f a i r  r e m a i n s  a  f i r m 
favourite for many industry visi-
tors (especially those with other 
i ndust r i es  to  research).  He ld 
in Guangzhou every Apri l  and 
October the Canton fair show-
cases products from many indus-
tries including motorcycles, EV, 
cars, generators, snowmobiles and 
other auto related products. As 
Canton fair is an export orientated 
fair it caters only for the foreign 
visitor meaning that all the bikes 
on display are for expor t and 
many have EURO and DOT COC. 
www.cantonfair.org 

Canton Fair     April 2016

How is the aftersales service in your country? Tell us

China Electric Vehicles and 
Parts Fair (EVF)    April 2016

The EVF will run concurrently with 
the China Motorcycle Parts Fair in 
October. It is a middle sized exhibi-
tion which is growing rapidly every 
year as electric motorcycles, tricycles, 
scooters and new energy vehicles 
become more popular. Its location 
and date (the same as CMPF) has 
enhanced its attendance and now the 
organisers feel that they have enough 
exhibitors to attract foreign visitors. 
I feel that this expo is certainly one 
for the future and will grow pretty 
quickly due to the recent growth in 
the interest in electric vehicles in Latin 
America.
www.cmaga.com

What’s your favourite motorcycle brand? Let us know

CIMAmotor has adopted an ‘every 
2 years’ event format much l ike 
EUROMOT Cologne and returns in 
Chongqing from 20th to 23rd of 
October 2016 at  the Chongqing 
Exhibition centre. CIMAmotor is the 
biggest commuter motorcycle expo 
in the world and sees the launch of 
many new models from especially 
Chongqing motorcycle manufacturers. 
C2W can arrange your travel to this 
expo and also offer a VIP service. 
Also, if you would like to visit some 
motorcycle manufacturers once you 
are in Chongqing let us know and 
we will arrange it for you.
www.mopeihui.com

C h i n a  I n t e r n a t i o n a l 
Motorcycle Trade Exhibition 
(CIMAmotor) October 2016    
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THE C2W MOTORCYCLE PARTS FAIR
C2W enjoys a partnership with the China Motorcycle Parts Fair that can bring you all the details 

of the export partners you need to help your business grow.
The China Motorcycle Parts Fair (CMPF) is the biggest specialist motorcycle parts trade exhibi-
tion in the world with over 700 companies’ displaying millions of products twice a year. Each fair 
attracts over 40000 trade visitors to cities around China with the next fair being held in Harbin in 

April 2016. 
The CMPF features motorcycle parts for hundreds of models from around the world as well as 

accessories, lubricants and everything motorcycle related.
If you want to visit the CMPF and need help or advice contact David McMullan at english-

maninchina@gmail.com
On the following pages is a selection of the parts OEM’s and traders that exhibit at CMPF. You 
can contact them directly but if you need an introduction to them write to David at the above 

address and he will arrange it for you.

C2W, helping your business to grow

china 2 wheels
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 MOTORCYCLE PARTS DIRECTORY
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 offers you a selection of motorcycle parts 
OEM and distributors. For parts buying assistance 

contact David McMullan 
at englishmaninchina@gmail.com 

SHOCK 
ABSORBER
Chongqing Yaoyong Shock Absorber Co., 
Ltd.
•Add: No.76 lvcheng Road, Xipeng Industrial 
Garden, Jiulongpo District, Chongqing
•Tel: +86-23-86328616 •Fax: +86-23-
86328688
•Web: www.cqyaoyong.com 

Chongqing Yu'an Innovation Technology 
(Group) Co., Ltd.
•Add: Shangqiao Industrial Zone, Shapingba 
District, Chongqing
•Tel: +86-23-65230020 •Fax: +86-23-
65201278
•E-mail: yxb@yuanchina.com •Web:www.
yuanchina.com   

Jiangsu Mingxing Shock Absorber Co., Ltd.
•Add: Jiulong Industrial Area, Taizhou, 
Jiangsu
•Tel: +86-523-86266918 •Web: jsmxjzq.
zgqpc.com

Foshan ABC Shock Absorber Co., Ltd.
•Add: North of ShiXi Industry Area, XiaNan 
2nd Village, PingZhou, Nanhai District, Fos-
han City, Guangdong
•Tel: +86-757-86716801 •Fax: +86-757-
86716803
•E-mail: gdfsabc@gmail.com •Web: www.
fsabc.com

Roading International Co., Ltd.
•Add: Rm8061, Dongpeng Debao Business 
Center, No.109 Huanhua Road, Fangcun, 
Guangzhou,Guangdong
•Tel: +86-20-81523520 •Fax: +86-20-
81523525
•E-mail: roadingbike@163.com •Web: www.
roadingcycle.com

GuangZhou Z-Wing International Trading Co., 
Ltd.
•Add: Building 2, GaoSha, ZhongYi Village, 
ZhongCun Street, GuangZhou, China.
•Tel: +86-20-28663886 •Fax: +86-20-
28663883
•Website: http://z-wing.en.gongchang.com

Linhai Lucheng Auto & Motorcycle Assembly 
Co., Ltd.
•Add: Zhaozhuang Road, Linhai Economy 
Developing Zone, Linhai City, Zhejiang
•Tel: +86-576-85622880 •Fax: +86-576-
85622863

•E-mail: info@cnlujian.com •Web:www.cnluji-
an.com

Rui'an Feilong Shock Absorber Co., Ltd.
•Add: Dongyang Industrial Zone, Tangxia 
Town, Rui'an, Zhejiang
•Tel: +86-577-65352555 •Fax: +86-577-
65379555
•Web: www.feilong-shock.com.cn
              
Sichuan Chuannan Absorber Group Co., Ltd.
•Add: No.149 South Fengshi Street, Qianwei 
County, Sichuan
•Tel: +86-833-4262186 •Fax: +86-833-
4262359
•Web: www.cnabsorber.cn •E-mail: webmas-
ter@cnabsorber.cn
              
Zhejiang Mingzhen Machinery Manufacturing 
Co., Ltd.
•Add: Dunan Industry Zone, Duqiao, Taizhou, 
Zhejiang
•Tel: +86-576-85589899 •Fax: +86-576-
85589567
•Web: www.qilichina.com •E-mail: sales@
qilichina.com
              
Ningbo Huaying Machinery Co., Ltd.
•Add: Maimian Bridge, Jishigang Town, Yin-
zhou District, Ningbo, Zhejiang
•Tel: +86-574-88440008 •Fax: +86-574-
88440005
              
Changzhou Sunshine Shock Absorber Facto-
ry
•Add: Luoyang Industrial Area, Changzhou, 
Jiangsu
•Tel: +86-519-8795588 •Fax: +86-519-
8790886
•Web: www.yg-jz.com/english/index.htm 
•E-mail: zjp@yg-jz.com

Wuxi Huaheng International Trade Corpora-
tion
•Add: 16-1007, Jiefang North Road, Wuxi, 
Jiangsu.
•Tel: +86-510-82300851 •Fax: +86-510-
82300853
•Web: www.huahengmotor.com •E-mail: tao_
motor@hotmail.com
              
Zhejiang Bosuer Motion Apparatus Co., Ltd.
•Add: Fenghuang Road, Fenghuangshan 
Industry Zone,WuyiCity, Zhejiang
•Tel: +86-579- 87707699 •Fax: +86-579-
87007761

Zhejiang Qiangguangjian Industrial & Com-
mercial Co., Ltd.
•Add: Shibali Village, Jiangdong Town, Jin-
dong District, Jinhua, Zhejiang
•Tel: +86-579-82823848 •Fax: +86-579-
82823050

              
GuangZhou ChuanHua Shock Absorber Co., 
Ltd.
•Add: No. 72, Huancheng Road, Conghua, 
Guangzhou
•Tel: +86-20-87919596 •Fax: +86-20-
87919596
•Web: http://chjz.en.gongchang.com
         

TYRES AND 
WHEELS
     
Qingdao Bestsale Tyre Co., Ltd.
•Add: No.467 Changjiang Road, Huishang 
Int.Mansion, Qingdao, Shandong
•Tel: +86-532-86107985 •Fax: +86-532-
86107986
•Web: sandraliu83.en.gongchang.com
              
Cheng Shin Rubber (Xiamen) Ind., Ltd.
•Add: 15, Xibin Road, Xingli, Jimei District, 
Xiamen, Fujian
•Tel: +86-592-6211606 •Fax: +86-592-
6214649
•Web: www.xcs.com.cn •E-mail: xcsp@mail.
xcs.com.cn

Combest Int'l Industrial Co., Ltd.
•Add: Linrui Business Mansion, Zhuhai Rd., 
Jiaonan, Qingdao, Shandong
•Tel: +86-532-81166119 •Fax: +86-532-
85183893
•Web: www.combesttyre.com •E-mail: 
combest@126.com
              
Guangzhou Gainway Co., Ltd.
•Add: 17/F, Fuying International Building, 
No.166 Changguangzhong Road, Guang-
zhou, Guangdong
•Tel: +86-20-83455288-882 •Fax: +86-20-
84356725
•Web: www.gainway2000.com •E-mail: 
export@gainway2000.com
          
Ideal Chemical & Hardware Co., Ltd.
•Add: Zhuhai Road, Jiaonan City, Qingdao, 
Shandong
•Tel: +86-532-85182057 •Fax: +86-532-
85183257/ 86132317
•Web: www.greatire.com •E-mail: admin@
greatire.com

Wuxi Doubleflying Light Tyre Co., Ltd.
•Add: No. 258, Wuxingjiayuan, Wuxi, Jiangsu
•Tel: +86-510-85754868/85755760 •Fax: 
+86-510-85765119/85755760
•Web: doubleflyingtyre.en.gongchang.com/
product
              
Sinaite Rubber Patch Cangzhou Co., Ltd.

MOTORCYCLE PARTS DIRECTORY BY 
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•Add: Leitou Industrial Park, Cangzhou, Hebei
•Tel: +86-317-4691888 •Fax: +86-317-
4519889
•Web: www.sinaite.net •E-mail: info@sinaite.
net
              
Qingdao BESTAR Co., Ltd.
•Add: Yinzhu Industrial Park, Jiaonan, Qing-
dao, Shandong
•Tel: +86-532-82116773/88195663 •Fax: 
+86-532-88195663
•Web: www.chinabestar.com •E-mail: 
Jackzhang12@hotmail.com
 
             
Tianjin Pengqi Rubber Products Co., Ltd.
•Add: East Side of Yanji Street, Beichen 
District, Tianjin
•Tel: +86-22-26818597/26818598 •Fax: +86-
22-26818596
•Web: www.chinapengqi.com •E-mail: peng-
qi@chinapengqi.com
              
Zhejiang Zhouji Rubber Group Co., Ltd.
•Add: Paitou Industrial Zone, Zhuji, Zhejiang
•Tel: +86-575-87057888/87051737 •Fax: 
+86-575-87052789

Anhui Light Industries International Co., Ltd.
•Add: 19 Meishan Road, Hefei, Anhui
•Tel: +86-551-2826868 •Fax: +86-551-
2826319
•Web: www.alic.com •E-mail: contactus@
alic.cn
              

PLASTICS
Binhai Moulds and Plastics Group Co., Ltd.
•Add: No.131-8 Huangjiao Rd, Huangyan 
District, Taizhou, Zhejiang
•Tel: +86-576-84275608/84201526 •Fax: 
+86-576-84201526/84275686
•Web: www.binhaichina.com •E-mail: sales@
binhaichina.com
              
              
Changzhou Qian Fu Plastic Industry Co., Ltd.
•Add: No.19 Tongjiang Road, Xiaohe Town, 
Xinbei District, Changzhou, Jiangsu
•Tel: +86-519-5030219 •Fax: +86-519-
3500955
•Web: www.qianfu.com •E-mail: manager@
qianfu.com

Changzhou Yinhe Minglei Bicycle Fittings 
Factory
•Add: Jianshe West Way, Industrial Devel-
oping Zone Of Xiaohe Town, Changzhou, 
Jiangsu
•Tel: +86-519-5038429/5038982 •Fax: +86-
519-3241429

Lighting
Changzhou Jiangsu Yedi Automotive Lighting 
System Co., Ltd.
•Add: Konggang Private Industrial Park, Tang 
Village, Luoxi Town, Changzhou, Jiangsu
•Tel: +86-519-83200256/83200259 •Fax: 
+86-519-83502859
•Web: www.jsyedi.com.cn •E-mail: yedi@
vip.163.com
              
Chongqing Beibei Tianli Lamp Co., Ltd.
•Add: Economic Development Zone, Tongjiaxi 
Town, Beibei District, Chongqing
•Tel: +86-23-68346206 68346205 •Fax: +86-
23-68315078
•Web: www.cqtl668.com •E-mail: sales@
tianlilamp.com
              
Guangzhou Besyo Auto Parts Co., Ltd.
•Add: 1208, the twelveth floor,Xiangyun Build-
ing, NO.1400 Baiyun Avenue, Baiyun district, 
Guangzhou
•Tel: +86-20-28276982 •Fax: +86-20-
28276983
•E-mail: sales@besyoautoparts.com •Web: 
www.besyoautoparts.com

SECURITY

              
Guangzhou Tielaoda Theft-Proof Equipment 
Co., Ltd.
•Add: G Bldg, NO.9 Huaxi Road, Fangcun Vil-
lage, Liwan District, Guangzhou, Guangdong
•Tel: +86-20-81508626 •Fax: +86-20-
81405057
•Web: www.tjj-china.com •E-mail: tjj@tjj-chi-
na.com
              
Hangzhou Meka Tools Co., Ltd.
•Add: Building 4, 6 Xiyuan 8th Road, Sandun 
Xihu Technology and Economic Park, Hang-
zhou, Zhejiang
•Tel: +86-571-88225048 •Fax: +86-571-
88225040
•Web: http://meka.en.gongchang.com
              
LFF Security Equipment Co., Ltd.
•Add: XiaoLan Industrial Base, Xiaolan Town, 
Zhongshan, Guangdong
•Tel: +86-760-22138466/22132008 •Fax: 
+86-760-22132886
•E-mail: tycho@lff.cn •Web: www.lff.cn
              
Parking Easy Cars Elctronic Appliance Co., 
Ltd.
•Add: Xiangxing Industrial Area, Xiaolan 
Town, Zhongshan, Guangdong
•Tel: +86-760-22127782 •Fax: +86-760-
86160677

Zhejiang Zhengdong Vehicle Fittings Co., Ltd.
•Add: Xingfang Economic and Technological 
Development Zone, Tangxia Town, Rui'an, 
Zhejiang
•Tel: +86-577-85801809 •Fax: +86-577-
85801811
•Web: www.chinazhengdong.com •E-mail: 
zd@chinazhengdong.com

VARIOUS ENGINE 
PARTS
              

Changzhou Junfeng Lantian Vehicle Co., Ltd.
•Add: Weicun Town, New Northern District, 
Changzhou, Jiangsu
•Tel: +86-519-85711520 •Fax: +86-519-
85716520
•Web: www.ltcy.cn •E-mail: ltcy@ltcy.cn
              
Jiangmen Jusheng Vehicle Parts Co., Ltd.
•Add: No.25, Beijiangli, Baishidacheng, 
Jiangmen, Guangdong
•Tel: +86- 750-3087333 •Fax: +86-750-
3087755
•Web: www.jmjusheng.com •E-mail: 
jusheng3087333@163.com
              
Luoyang Luojia Highland Motors Co., Ltd.
•Add: Xujiaying, High&New Development 
Zone, Luoyang, Henan
•Tel: +86-379-65111883/65111908 •Fax: +86-
379-64937967
•Web: www.luojiamotor.com •E-mail: sales@
luojiamotor.com
              
Changzhou Wujin Huafeng Automobile Indus-
try Co., Ltd.
•Add: No.8, Yucheng Industry Zone, Qian-
huang Town, Wujin District, Changzhou, 
Jiangsu
•Tel: +86-513-86251888 •Fax: +86-519-
86251043

CRANKSHAFT
Wuhu Kengchang Mechanical & Electrical 
Co., Ltd.
•Add: Xinqiao Town, Luqiao, Taizhou, Zhe-
jiang
•Tel: +86-576-82666699 •Fax: +86-576-
82665555
•Web: www.cn-kc.com •E-mail: lly@cn-kc.
com
              
Chongqing Yunyang Crankshaft Co., Ltd.

•Add: Dongjiao, Yunyang, Chongqing
•Tel: +86-23-55159765 •Fax: +86-23-
55159767
•Web: en.yyqz.com •E-mail: yunchuan@yyqz.
com
              
Guangzhou Liyen Science & Technology Co., 
Ltd.
•Add: Zhonghua Moto-Parts Market, Guang-
zhou, Guangdong
•Tel: +86-20-28946440 •Fax: +86-20-
81056391
•Web: liyen.en.alibaba.com
              
Guangzhou Vime Automotive Parts Co.,Ltd.
•Add: No.T23 Baiyun Motorcycle Market 
Zengcha Road,Guangzhou
•Tel:+86-20-81797636 •Fax:+86-20-
81795400
•E-mail: vimemoto@yahoo.cn •Web:www.
v-ime.com
              
Carburetor
Fuding Hualong Carburetor Co., Ltd.
•Add: No.99 Longshan Industry Zone, Fuding, 
Fujian
•Tel: +86-593-7872688 •Fax: +86-593-
7836333
•Web: www.hlic.com.cn •E-mail: info@hlic.
com.cn
              
Fuding Mikuni Carburetor Manufacture Co., 
Ltd.
•Add: No.A6-802/A6-902 Fuli Bitaowan 
Luochongwei Baiyun District Guangzhou, 
Guangdong
•Tel: +86-20-81972896 •Fax: +86-20-
81972247
              
Fuding Wabran Locomotive Parts Co., Ltd.
•Add: No.16 Xinghuo Industrial Park, Fuding, 
Fujian
•Tel: +86-593-7871826 •Fax: +86-593-
7817689
•Web: zgf007@21cn.com •E-mail: webmas-
ter@wabron.com

Fujian Fuding Jingke Carburetor Co., Ltd.
•ADD: 71# Zhongshan North Road, Fuding, 
Fujian
•Tel: +86-593-7825855 •Fax: +86-593-
7837929
•E-mail: 13799803333@139.com •Web: 
www.jkhyq.com
              
Fujian Xinjifu Enterprises Co., Ltd.
•Add: 23/F Yifa Tower, No.111, Wusi Road, 
Fuzhou, Fujian
•Tel: +86-591-87877370/87878578/22856816 
•Fax: +86-591-87878388
•Web: http://forwholesale.en.gongchang.com
              
Guangzhou Zhenhe Automobile Accessories 
& Fittings Co., Ltd.
•Add: 3rd Building, Huangzhou Industrial 
Zone, Chebei, Tianhe District, Guangdong
•Tel: +86-20-38601512/38629542 •Fax: +86-
20-38601599
•Web: www.gzsanling.com •E-mail: sanling@
gzsanling.com
              
Nanjing Keihin Carburetor Co., Ltd.
•Add: No.1 Longhua Road, Nanjing Luhe Eco-
nomic Development Zone, Jiangsu
•Tel: +86-25-57139039 •Fax: +86-25-
57138178
•Web: www.keihin-knj.com
              
Rui'an Sunshine Carburetor Co., Ltd.
•Add: Chenzhai Industrial Zone, Tangxia 
Town, Rui'an, Zhejiang
•Tel: +86-577-65370828 •Fax: +86-577-
65360838
•Web: www.zjshine.com •E-mail: master@
zjshine.com

Shanghai Lingchi Motorcycle Co., Ltd. Wen-
ling Branch
•Add: First Phase of Nanquan Industrial Area, 
Taiping Street, Wenling, Zhejiang
•Tel: +86-576-86126595 •Fax: +86-576-
86224122
•Web: www.lingchi.net •E-mail: sales@ling-
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chi.net
              
Alignment Metal Products Co., Ltd.
•Add: 327, NO.58, Alley 136, Shunde Road, 
Ningbo, Zhejiang
•Tel: +86-574-87655411 •Fax: +86-574-
87655422
•Web: http://metalway9485.en.gongchang.
com
              
Changzhou Xueqiang Electronic Technology 
Co., Ltd.
•Add: Xueyan Town, Changzhou, Jiangsu
•Tel: +86-519-86151256/86151361 •Fax: 
+86-519-86151668
•Web: www.xq-yz.com
              
Zhejiang Yongkang Kangli Metal Products 
Co., Ltd.
•Add: 4th Village Industrial District, Tangxian 
Town, Yongkang, Zhejiang
•Tel: +86-579-87502648 •Fax: +86-579-
87502638

Rui'an Sendfly Vehicle Parts Co., Ltd.
•Add: No.60-62, Dongfeng Road, Hantian, 
Tangxia, Rui'an, Zhejiang
•Tel: +86-577-65353747 •Fax: +86-577-
65373773
•Web: www.wzsx2008.cn •E-mail: 
huatai21@126.com
              
Shanghai Unison Aluminum Products Co., 
Ltd.
•Add: No.2058, Hu Qing Ping Highway, 
Shanghai
•Tel: +86-21-5976-1698 •Fax: +86-21-
59760338
•Web: www.unisonal.com •E-mail: info@
unisonal.com
              
Suzhou Industrial Park Tongsheng Bicycle 
Co., Ltd.
•Add: Tongda Road 1875-8#, Suzhou, 
Jiangsu
•Tel: +86-512-66980056 •Fax: +86-512-
66960187
•Web: www.tsbicycle.net •E-mail: 
163ts_09001@vip.163.com
              
Taizhou Xinyi Motorcycle Fittings Co., Ltd.
•Add: No.5 Gongxin Road, West Industrial 
Zone, Huangyan, Taizhou, Zhejiang
•Tel: +86-576-84603888/84609789 •Fax: 
+86-576-84609777
•Web: www.xinyiwheel.com •E-mail: xinyi@
xinyiwheel.com

Wuxi Wanxuan Metal Product Co., Ltd.
•Add: Zhenxi Industrial Zone, Xishan Distict, 
Wuxi, Jiangsu
•Tel: +86-510-88784887 •Fax: +86-510-
88787228
•Web: www.wanxuan.cn •E-mail: wanxuan1@
wanxuan.com
              
Yongkang Junjian Industrial Co., Ltd.
•Add: No.288 of LingShi Road Industrial 
Zone, West City, Yongkang, Zhejiang
•Tel: +86-579-87388787/87388788 •Fax: 
+86-579-87432824
•Web: www.junjianrim.com •E-mail: sales2@
junjianrim.com
              
Zhejiang Dawning Industrial Co., Ltd.
•Add: Quanxi Industrial Park, Wuyi County, 
Zhejiang
•Tel: +86-579-87960869 •Fax: +86-579-
87960809
•Web: http://dawningdoors.en.gongchang.
com

CABLES AND 
WIRES
            
  
Zhejiang Jinfei Machinery Group, Co. Ltd.
•Add: No.800 Xianhua South Street, Industrial 
Park, Jinhua, Zhejiang
•Tel: +86-579-82523262 •Fax: +86-579-
82523293
•Web: www.jinfei.com.cn •E-mail: jinfei@jinfei.

cn

Cixi Jianliw Bicycle Factory
•Add: Hongxing Village, Andong Town, Cixi, 
Zhejiang
•Tel: +86-574-63890705 •Fax: +86-574-
63890651
•Web: http://qiyangcycle.en.gongchang.com
              
Cixi Kaiyu Control Cord Co., Ltd.
•Add: Shengshan Industry Zone, Cixi, Zhe-
jiang
•Tel: +86-574-635448550 •Fax: +86-574-
63549550/58974759
•E-mail: leb@chinakaiyu.com •Web: www.
chinakaiyu.com
              
DongGuan ShuangHe Control Cable Co., Ltd.
•Add: Building 69, Sanjiang Industrial Area, 
Xinsi Village, Dongguan, Guangdong
•Tel: +86-769-87060066 •Fax: +86-769-
81017595
•Web: www.dgshuanghe.com •E-mail: amy@
dgshc.com
              
Hebei Jifeng Machinery Co., Ltd.
•Add: Yangzhuang Industrial Zone, Qinghe 
County, Hebei
•Tel: +86-319-8136866 8138888 •Fax: +86-
319-8138688
•Web: www.hbjfjx.com
              
Jiangyin Jiuan Bicycle Co., Ltd.
•Add: Mazhen Industrial Area, Xuxiake Town, 
Jiangyin, Jiangsu
•Tel: +86-510-86522091 86520088 •Fax: 
+86-510-86526698
•Web: www.ya-controlcable.com •E-mail: 
jjb@ja-cable.com
              
Jiangyin New Century Automobile & Motor 
Fittings Co., Ltd.
•Add: Yungu Road, Changjing Town, Jiangyin, 
Jiangsu
•Tel: +86-510-86304888 •Fax: +86-510-
80141038
•Web: www.chinaxsj.com •E-mail: Cheney@
chinaxsj.com
              
Jiangyin Qinengshi Vehicle Parts Co., Ltd.
•Add: Pushi Village Changjing Town, Jiangyin, 
Jiangsu
•Tel: +86-510-86338228 86338988 •Fax: 
+86-510-86335331
•Web: www.jyqns.com •E-mail: sales@jyqns.
com

Qinghe County Junsheng Auto & Motorcycle 
Parts Co., Ltd.
•Add: South to the Bus Station, No.8 Wang-
guanzhuang Industrial Zone, Qinghe County, 
Xingtai, Hebei
•Tel: +86-319-8136073 •Fax: +86-319-
8138718
•Web: www.hbxincheng.com •E-mail:x-
incheng@hbxincheng.com
              
Rui'an Lihai Vehicle Parts Co., Ltd.
•Add: Centou Industry Zone, Tangxia Town, 
Rui'an, Zhejiang
•Tel: +86-577-65386698 •Fax: +86-577-
65372400
              
Shanghai Lonestar Cable Co., Ltd.
•Add: No.5 Building, Yuweishi Avenue, 
Longyang Industrial Zone, Fengxian District, 
Shanghai
•Tel: +86-21-67105387 •Fax: +86-21-
67105661
•Web: www.lonestar.com.cn
              
              
Chongqing Chaoqiang Machinery Co., Ltd.
•Add: Jinlonghu Industry Region, Beibei 
District, Chongqing, China
•Tel: +86-23-86032399 •Fax: +86-23-
63228190
•Web: www.bindunconrod.com •E-mail: 
export@bindunconrod.com

ELECTRONICS
Zhejiang Boer Electromechanical Co., Ltd.
•Add: No.199, Xinggong Road, Huzhen Town, 
Jinyun County, Lishui, Zhejiang
•Tel: +86-578-3559765 •Fax: +86-578-

3559225
              
ZheJiang Jinlang Engine Co., Ltd.
•Add: No.259 of 2nd Ring Road, Jinqing 
Town, Luqiao, Taizhou, Zhejiang
•Tel: +86-576-82899099 •Fax: +86-576-
82712887
•E-mail: jinlang@jinlang.com.cn •Web: www.
jinlang.com.cn
              
              
Chongqing yinji Motorcycle Parts Co., Ltd.
•Add: Baiyun Motocycle Accessory Market, 
Zengcha Road, Baiyun District, Guangzhou
•Tel: +86-20-67183699 •Fax: +86-20-
67183699
•Web: www.chongqingyj.en.alibaba.com
              
Chongqing Unionstrong General Motor Parts 
Co., Ltd.
•Add: No.14 Beiqu Road, Yuzhong District, 
Chongqing
•Tel: +86-23-63541508 •Fax: +86-23-
63501639
•Web: www.unionstrong-cq.com •E-mail: 
unionstrong@hotmail.com
              
Walbro (Tianjin) Industries Co., Ltd.
•Add: Beichen Economic Development Area, 
Tianjin
•Tel: +44(0)1784 493555 •Fax: +86-022-
26970217
•Web: www.walbro.com.cn •E-mail: Peter.H@
glencoeltd.co.uk
              

China SPSUN Group
•Add: No.68, Yuhe West Road, Hangtian, 
Tanxia, Rui'an, ZheJiang
•Tel: +86-577-65351356 •Fax: +86-577-
65356586
•Web: www.cnspsun.com •E-mail: chance.
cn@163.com
              
Chongqing Sansan Electric Appliance Co., 
Ltd.
•Add: 41F, Area 2, Jupiter Science and 
Technology Building, North New District, 
Chongqing
•Tel: +86-23-67032817 67889192 •Fax: +86-
23-65156129
•Web: www.sansan.cc •E-mail: ss1307@
sansanmeter.com
              
Cixi Doli Electrical Co., Ltd.
•Add: Xinjie Village, Zonghan Street, CiXi, 
Zhejiang
•Tel: +86-574-63229288 63228488 •Fax: 
+86-574-63228288
•Web: www.chinadoli.com •E-mail: sales@
chinadoli.com
              
Cixi Vetor Machinery & Parts Co., Ltd.
•Add: Central Mansion, Cixi, Ningbo, Zhejiang
•Tel: +86-574-63227016 •Fax: +86-574-
63227015
•Web: www.vetoro.com
              
Cixi Zhengtong Electronics Co., Ltd.
•Add: Kandun Industrial Zone, Cixi, Zhejiang
•Tel: +86-96410-583666647 •Fax: +86-
01872-66606627
•Web: www.cnzhengtong.com •E-mail: c7nl_
cezoter@abc.com.cn

CHAINS
Hangzhou Donghua Chain Group Co., Ltd.
•Add: 218 Jichang Road, Hangzhou, Zhejiang
•Tel: +86-571-85144947 •Fax: +86-571-
85042767
•Web: www.dhchain.com •E-mail: export@
dhchain.com
              
Hangzhou Qianjiang Chain Industry Co., Ltd.
•Add: No.1 Dam Xiaoshan District, Hangzhou, 
Zhejiang
•Tel: +86-571-82875104 •Fax: +86-571-
82875105
•Web: www.zjhql.com •E-mail: info@zjhql.
com
              
Hangzhou Sunfun Chain Co., Ltd.
•Add: Cangqian Town, Yuhang District, Hang-
zhou, Zhejiang
•Tel: +86-571-88613333 88620000 •Fax: 
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+86-571-88611218
•Web: www.3chain.com •E-mail: sunfun@
china.com
              
Hangzhou UniBear Industrial Co., Ltd.
•Add: Yiqiao Industrial Zone, Xiaoshan Dis-
trict, Hangzhou, Zhejiang
•Tel: +86-571-82419238 82419778 •Fax: +86-
571-82406508
•Web: www.hzyl.com.cn •E-mail: sales@hzyl.
com.cn
              
Huzhou Shuangshi Chain Transmission Co., 
Ltd.
•Add: Industrial Area, Yangdao Bridge, 
Shuanglin Town, Huzhou, Zhejiang
•Tel: +86-572-3489228 •Fax: +86-572-
3489059
•Web: www.shuangshi-chain.com •E-mail: 
export@shuangshi-chain.com
              
Huzhou Xiandeng Chain Transmission Co., 
Ltd.
•Add: Xiangyang Industrial Zone, Shuanglin, 
Huzhou, Zhejiang
•Tel: +86-572-3485121 •Fax: +86-572-
3485303
•Web: www.xdzh.com •E-mail: hzxdzh@126.
com

Kalibo Holding Group
•Add: #70 Zhancheng Ave., Chengxi Develop-
ment Zone, Zhuji, Zhejiang
•Tel: +86-575-87102587 87102867 •Fax: 
+86-575-80708689
•Web: www.hua-gang.cn •E-mail: export@
kalibo.cn
              
Renqiu City Xingyuan Motorcycle Accessories 
Co.,Ltd
•Add:Shimenqiao Industrial Zone Renqiu 
Hebei China
•Tel:0086-317-2801653 •Fax:0086-317-
2803125
              
Cixi Meiya Automobile Parts Co., Ltd.
•Add: kuangyan Industrial Zone, Kuangyan 
Town, Cixi , Ningbo, Zhejiang
•Tel: +86-574-63530879 •Fax: +86-574-
63536109
•Web: www.nbmeiya.com •E-mail: meiya@
nbmeiya.com

Cixi Wang' s Automobile Parts Factory
•Add: Kuang Yan Industrial Zone, Cixi, Zhe-
jiang
•Tel: +86-574-63861339/63863396 •Fax: 
+86-574-63863201
•Web: www.cxwsqp.com •E-mail: sales@
cxwsqp.com
              
Jiangmen Liben Auto Parts Industrial Co., Ltd.
•Add: Jiangcheng Industrial Estate, Lile, 
Jiangmen, Guangdong
•Tel: +86-750-2031388 •Fax: +86-750-
2038833
•Web: www.liben-parts.com •E-mail: 
sales04@liben-parts.com

BRAKE, CLUTCH 
PADS
Lin'an Hualong Fribition Materials Co., Ltd.
•Add: Longgang Town, Lin'an, Zhejiang
•Tel: +86-571-63631188 63631277 •Fax: 
+86-571-61103562
•Web: www.china-frictionmaterial.com 
•E-mail: info@hzhualong.com
              
MOMT Friction Material Co., Ltd.
•Add: Sancun Viiiage Four Area No.97.Jiubao 
Town, Hangzhou City, China
•Tel: +86-571-86902221 86902220 •Fax: 
+86-571-86902222
•Web: www.chinamomt.com •E-mail: momt@
chinamomt.com
              
Pujiang Wansai Friction Material Co., Ltd.
•Add: No.3, Hengsheng Road, No.2 Area, 
Zhongshan Special Industrial Zone, Pujiang, 

Zhejiang
•Tel: +86-579-84236292 84236291 •Fax: 
+86-579-84236282/84236487
•Web: www.winsafe.com.cn •E-mail: zlq@
winsafe.com.cn
              
Quanzhou Qixing Braking Equipment Co., 
Ltd.
•Add: Bangde Industrial Area, Yongchun 
County, Fujian
•Tel: +86-595-23861456 •Fax: +86-595-
23862456
•Web: www.qzqx.cn
              
Ruian OuXing Brake Pad Manufacturing Co., 
Ltd.
•Add: No.25, Building 1, Motor, Tangxia Town, 
Ruian, Zhejiang
•Tel: +86-577-66002522 •Fax: +86-577-
66002511
•Web: www.zjouxing.moto188.com •E-mail: 
ouxingbp@126.com
              
Zhejiang Rong'an Machinery Co. Ltd.
•Add: Taoyuan Road 88, Jiashan County, 
Zhejiang
•Tel: +86-573-84775307 •Fax: +86-573-
84775309
•Web: www.rongan-brakes.com •E-mail: 
sales@rongan-brakes.com

Tianjin Datong Cycle Industry Co., Ltd.
•Add: Yaoliuqiao Town, Dongli District, Tianjin
•Tel: +86-22-84891315 •Fax: +86-22- 
84891315

PAINT
              
Chongqing Huahui Paint Co., Ltd.
•Add: No.20,Yuma Road, Chayuan Industrial 
Zone, Nan'an District, Chongqing
•Tel: +86-23-68839888 68836888 •Fax: +86-
23-68605888
•Web: www.huahuip.com

SPROCKETS
              
Chongqing Wanlijiangfa Sprocket Co., Ltd.
•Add: Jinzhu Industry Zone,Banan District, 
Chongqing
•Tel: +86-23-86991331 •Fax: +86-23-
86991326
•E-mail: wljf.tony@gmail.com •Web: www.
wanlijiangfa.com
              
Zhejiang Kejie Electrical Co., Ltd.
•Add: Panzai Industrial Area, Hongqiao, 
Yueqing, Zhejinag
•Tel: +86-577-61310885　62321698 •Fax: 
+86-577-62321887
•E-mail: zjysy998@126.com •Web: http://
www.zjysy.com
              
Wenzhou Shengshi Turn Trade Parts Made 
Co., Ltd.
•Add: Shenao Industrial Park, Xianyan Town, 
Ouhai, Wenzhou, Zhejiang
•Tel: +86-23-577-85308800 •Fax: +86-23-
577-85316444
•E-mail: zl@cnzhili.com •Web: http://www.
cnzhili.com

RUBBER PROD-
UCTS
Tianjin Annaichi Rubber Products Co., Ltd.
•Addr: Zhangjiawo Industry Park, Xiqing 
District, Tianjin
•Tel: 13370319973 •Fax: +86-022-27971683
•Email: ninokay@163.com
              
Tianjin Luming Rubber Co., Ltd.
•Addr: Laojuntang, Zhangjiawo Town, Xiqing 
Distict, Tianjin
•Tel: +86-022-27356600 •Fax: +86-022-
27259900
•Email: fyd_factory@vip.163.com •Web: 

www.Lmrubber.com
              
Tianjin Zhenghao Rubber Co., Ltd.
•Addr: Zhangjiawo Town, Xiqing District, 
TianJin
•Tel: +86-022-87999939 •Fax: +86-022-
87999939
•Web: www.zhenghaoxiangjiao.cn •Email: 
yuleihappy1974@126.com

Wantong Dragline Rubber Industry Co., Ltd.
•Add: First Western Street, Wangguanzhuang 
Industrial Area, Qinghe County, Hebei
•Tel: +86-319-8136787 •Fax: +86-319-
8136186
•Web: www.hb-wantong.com.cn •E-mail: 
wt@hb-wantong.com
              
Tianjin Huayuan Zhengxing Rubber Products 
Co., Ltd.
•Addr: South Zhangjiawo Town, Xiqing Dis-
trict, Tianjin
•Tel: +86-022-87981067 •Fax: +86-022-
87986767
•Web: www.zhengyuantyre.com •Email: 
zhengyuanluntai@aliyun.com
              
Tianjin Fastron Technology Co., Ltd.
•Addr: Economic Development Zone, Jurong, 
Jiangsu
•Tel: +86-0511-87186889 •Fax: +86-0511-
87186869
•Web: www.jiatai-metal.com •Email: 
tert2456@163.com
              
Jurong Jiatai Cycle Product Co., Ltd.
•Addr: Economic Development Zone, Jurong, 
Jiangsu
•Tel: +86-0511-87186889 •Fax: +86-0511-
87186869
Beijing Fenghuolun Motorcycle Co., Ltd.
•Add: No. 1 Yard, Dongfeng South Road, 
Chaoyang District, Beijing
•Tel: +86-10-62223456 •Fax: +86-10-
64339240
•E-mail: zdy@fhlmotor.com •Web: www.
fhlmotor.com

FIBREGLASS 
PRODUCTS
              
Beijing Rodia Fiberglass Products Co., Ltd.
•Add: Liuminying Ecological Farm, Zhangzi-
ying Town, Daxing District, Beijing
•Tel: +86-10-67661431 •Fax: +86-10-
67661431-608
•Web: www.chinahelmet.com.cn •E-mail: 
rodia@chinahelmet.com.cn
              
Boda Motorsport Co., Ltd.
•Add: No.2002 Shangde International, No.8 
Kangle Street, Xinhua District, Shijiazhuang, 
Hebei
•Tel: +86-311-87879508 •Fax: +86-311-
87875568
•E-mail:info@bodamoto.com •Web: www.
bodamoto.com
              
Chongqing Xin'ou Motorcycle Fittings Co., 
Ltd.
•Add: A Zone Qijiang Industrial, Chongqing
•Tel: +86-23-48697777 •Fax: +86-23-
48696555
•E-mail: xo@xohelmet.com •Web: www.
xohelmet.com
              
Cixi Vetor Machinery Parts Co., Ltd.
•Add: Central Mansion, Cixi, Ningbo, Zhejiang
•Tel: +86-574-63227016 •Fax: +86-574-
63227015
•Web: www.vetoro.com www.cxjiali.cn 
•E-mail: vetor@vetor.com

china 2 wheels

96 97DECEMBER    2015



98 99DECEMBER    2015



100 DECEMBER    2015

Add:No.60 Starlight Avenue,New North Zone,chongqing,China
E-mail:lvzixin@andesmotos,com   
Tel:+86-23-6703 3850   Fax:+86-23-6703 3630   Http://www.cndesmotos.cn   www.kingtonmotor.com
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